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The last two months have seen the 

passing of a crisis long apprehended 

by Finance in this country. 
A burden has been lifted. This 
cannot mean that we may now 
sit back and ‘‘take things easy’ 
for atime, but that Opportunity 
is offering an opening to Good 
Times, approachable only by 


A P P R O A C ‘onl hard work, thrift and optimism. 

| _ the “Continental Com- 
« P mands Confidence,”’ is due not 
AMERICA FORE ’ only to its reputation for 


fair dealing, garnered in past 

& : NA years, but also to its optimistic 

outlook and its willingness to 

share in the hard work ahead 
in the rebuilding of America’s 


P ROSP ECTS: u prosperity. 


If you place yourself in that class ) THE CONTINENTAL 
get in touch with us at once— INSURANCE COMPANY 


ERNEST W. BROWN, Secy.-Treas. 80 Maiden Lane New York City 
J. E. Lopez, President Cash Capital $10,000,000 


IN TERSTATE BUSIN ESS M EN he CANADIAN PACIPIC COAST - anencuien: 


ACCIDENT ASSOC DEPARTMENT: 
IATION W. E. Baldwin, Manager C. E. Altan, Secretary J. R. Wilbur, 2nd V.-P. 
17 St. John Street, Ins. Exchange Bldg., 332 S, La Salle St. 
BROWN BUILDING DES MOINES, IOWA MONTREAL SAN FRANCISCO CHICAGO 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 














THE COLUMBIAN NATIONAL LIFE 


INSURANCE COMPANY ~— 


Boston, Massachusetts 


ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates. 





The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 




















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31,,1919, over $8,700,000.00 
Insurance issued during 1919, over $31,000,000.00 
Insurance in force Dec. 31, 1919, over $91,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, La. 
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PROMINENT ARTICLES 


LLOYDS POLICIES IN U. S. 
MORE CHARGES IN MISSISSIPPI 
PROBE STOLEN CAR REWARDS 














At the End of the Road 


What Will Be Your Last Thoughts?—Avoid Useless Remorse by 
Providing and Maintaining Insurance Protection for Your Family 


By WILLIAM T. NASH 


HEN the final summons comes and you know 
that death is near, what will be your last 
thoughts 2, What will be your greatest anxiety > 
What will be your chief apprehensions? And 
what will bring to you, in this last hour, either 
inexpressible grief and self-accusation or pro- 
found joy and peace, even in the face of death? 

Will your last thoughts be of yourself? Will 
your anxiety and apprehensions be for your own hereafter? Ask those 
who are called upon to watch at the bedside of the dying. Ask the 
faithful family doctor to whom dying men confide their innermost 
thoughts. They will tell you that when in the shadow of death, your 
one and your’only thought, your one and only anxiety, will be for 
wife and children. They will tell you that whatever your circum- 
stances, your station in life or your religious belief may be, your last 
fear and your last prayer will be for the support and comfort of wife 
and children. 





Your. FAMILY’s DESTINY 

Will they continue to live as they had lived while you were their 
protector? Or will they have to go out into the world unaided and 
unprepared, to fight the battle alone? Will the mother be able to 
do for the children all that she and you had planned together to do 
for them? Or will these plans have to be abandoned? Will she 
be assured even a living income—an income that will clothe and feed 
and keep the family together? Or must she seek employment and the 


_—_— 
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home and family be broken up? Or, as a last extreme, will she be 
forced to rely upon the charity of relatives or others, which thousands 


of mothers who had seen better days have had to do? 


Your Last THOUGHTS 

These will be your last thoughts. These are the questions that will 
burden your mind and conscience, and the answer to these questions 
will bring you either sweet peace or the bitterest sorrow. In proof 
of this, read the words of the old physician, published recently in the 
Ohio State Journal, as follows: 

A physician of Jong experience told us the other day, that when 
the time comes few men dread death itself for themselves. There 
seems to be some kind provision of nature which influences men to 
meet the inevitable calmly and almost contentedly. What they do 
dread, he said, is leaving their families unprovided for and he told 
of some sad scenes where men about to die repented in bitter self- 
reproach their failure to assure while yet there was time the com- 
fortable future of those looking to them for material support. 

Commenting on the above, the Journal very appropriately adds: 

Have you all the life insurance you can safely carry? That may 
sound rather material, even irreverent, but the old physician’s 
testimony shows how essential to one’s spiritual peace material things 
may be. 


Dip You Use Your Last OpporTUNITY 
You may have been respected and honored by your fellow men, 
you may have been a pillar in the church, you may have been a kind 
and generous husband and father, you may have been all these and 
yet, if you had sinned away the last opportunity that life and health 
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had given you to provide for your own, your last moments will be 
moments of mental anguish and remorse. And when your time has 
come, when you lay your head on your pillow for the last time and 
the end of the road is in sight, you then will realize that the one great 
problem, the one supreme and over-shadowing purpose and desire 
of life, is to provide for wife and children, both now and in the 
future. 

How are you to do this? you ask, You may not believe it, but 
aside from their life insurance, comparatively few men leave their 
families anything worth while, if anything at all, after the debts and 
bills are paid. In almost every instance, it is life insurance that 
keeps the widow and children from want; it is life insurance that 
clothes and feeds and sends the children to school and gives them a 
fighting chance in life; and it is life insurance that enables a man 
to live in peace and to die in peace, without fear or apprehension 
for the future. Therefore, life insurance is the only answer. 

But let it also be said that the policies you only “‘intended’”’ to 
take, and those which you did take but thoughtlessly gave up, will 
be of no comfort nor satisfaction to you at the end of the road. They 
will taunt you. As an example of this, let us cite the case of a 
young man who lived almost within a stone’s throw of where this is 
being written: This young man had been repeatedly urged to take 
life insurance, but without avail. His only excuse had been that he 
was “not quite ready.’’ But one day he told the agent that if he 
would call the following Saturday he then would make application. 
The agent called at the appointed time but only to be again put off 
with the familiar excuse, “‘] am too busy to-day.’’ An appointment 
was then made for the following Monday. On that very Saturday 
night, however, the young man was taken il] and on Sunday was 
conveyed to the hospital, where he died the following Thursday of 





He left no estate whatever and no insurance, and the 
widow had to call upon friends to pay the burial expenses and the 
expense of conveying herself and little child back to her father’s 
home in Missouri. 

Those who were at the bedside during this young man’s last 


pneumonia. 


hours describe the scene as one never to be forgotten. His thought 
of wife and little son, in whom his every affection had been centered, 
but for whose future he had so thoughtlessly or so cruelly failed to 
make even the slightest provision, caused him to rave in bitterness 
for his neglect. His mental agony is said to have been indescribable. 

Your consolation, both now and in the future, will come only 
from the policies you actually have to-day and every day to the end. 
Therefore, let nothing prevent you from making this provision now 
while you are in health and life insurance may be had. And when 
once you have been accepted for life insurance and have the policies 
safely in your hands, let no sacrifice, no fancied hardship, no moment 
of discouragement, ever tempt you either to give them up or to en- 
cumber them. They will be your most precious possession and the 
harder pressed you are, the more precious you should hold them to 
be. If you are to accept the experience of those who have gone 
before and the testimony of physicians and others who minister to the 
dying, then you will realize that it is only by obeying these solemn 
warnings that you will be assured peace along the way and peace as 
you approach the end. 


[The foregoing article presents excellent reasons 
for an immediate decision in favor of life insurance. 
Companies or general agents desiring to purchase 
copies of this article in attractive leaflet form should 
communicate with Tue Spectator. | 











HOW TO FIND AND TRAIN AGENTS 


No “Floaters” Wanted; ‘‘Hand-Picked” Men. Are Preferable—Teaching by Demonstration 


At a recent agency directors’ convention of the New York Life, J. 
W. Day, agency director at Portland, Ore., delivered an address 
on “How to Find New Agents,”’ which was awarded the emblem 
and first honor by the judges, and honorable mention was accorded 
to Flamen Ball of Cleveland, O., for his paper on “How to Train 
New Agents.” 

These two addresses bear upon most important subjects in connec- 
tion with life insurance field work, and should be very helpful to all 
who are engaged in finding and training new agents. Mr. Day’s 
address, ‘‘How to Find New Agents,” is as follows: 

As the successful agent must sell the idea of protection, savings 
and independence to his prospect, the successful agency director must 
sell the idea of permanent, profitable employment for life, with inde- 
pendence and comfort in old age, to the prospective agent. 

The agent of to-day may be the agency director, inspector of agen- 
cies or home office official of to-morrow. We are not merely builders 
for the present, but are architects of the future, on whose judgment, 
integrity of purpose and loyalty the orbit of our great institution 
largely depends. 

Inquiries from those who have failed elsewhere, as well as ‘‘float- 
ers,’ who come with endorsements of their friends regardless of 
qualifications, must be carefully sifted to avoid adverse selection 


With 


resulting in many temporary, part-time and inefficient agents, 


agents as with fruit, the “hand-picked” are preferable; they keep 


longer. Character, personality and aggressiveness in previous em- 
ployment are important considerations. 

Encourage your best agents to help you build the branch by recom- 
mending good men and assisting them to get started. The advan- 
tage is mutual. Show your appreciation by giving proper credit and 
reciprocating from time to time with leads for new business. 

Looks for prospects in occupations requiring initiative and ability 
to deal with others, such as manufacturers’ agents, wholesale salesmen, 
managers of commercial organizations and clubs, advertising and spe- 
cialty salesmen, leaders in labor organizations and trades unions, 
principals of schools, secretaries and organizers in churches and fra- 
ternal societies, department managers in retail stores, young bankers; 
also public officials whose terms of office soon expire, abstractors, grain 
buyers and salesmen of farm machinery are good men in country 
districts. 

Watch for persons forced out of business, and, in the case of firms, 
get the names of their most likely employees, with data enabling you to 
make a strong appeal to them. Solicit time-keepers and superin- 
tendents in certain lines having large pay-rolls, such as railroad, auto- 
mobile, lumber, iron and steel industries. Ask business friends to 
reciprocate favors by recommending good men to you. Consult with 
medical examiners and policyholders. In making inquiries by mail, 
word letters so they will appeal indirectly to the person receiving 

(Continued on page 17) 


jot 
tru 
pri 
Fo 
eig 


Ch: 
Rot 
She 


a 
titu 
Jug 
Am 
is t 
plat: 
not 
the 
obje 
polic 
alth« 
tract 
of t 
Ame 
Aust 
that 
undu 
Aust 
rates 
An 
over] 
if an 
ted te 
in At 
burse 
in th 
Amer 
hold 
dollar 
are n¢ 

line y 
If, th 
to sel] 
on Aj 
vested 
unfair 
serves 


Ameri 








1s 


se 


Id 


ity 





february 10, 1921 


THE SPECTATOR 





Editoria) 








THE SPECTATOR 


THE Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage oo; to all for- 
eign countries in the Postal Union, Five Dollars. 

THE SPECTATOR COMPANY 
PUBLISHERS 


135 WiLt1aAM STREET, New York 
Arthur L. J. Smith 


President 
Charles H. Nicoll Harry W. Barnard 
Vice-President Second Vice-President 
Robert W. Blake i 


Loughton T. Smith 
Treasurer 


Secretary 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1921, by The Spectator Company, New York 
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AMERICAN INSURANCE IN OLD 
AUSTRIA-HUNGARY 

N THE SpecTaATOR of last week was 
| printed an article describing the at- 
titude assumed by claimants, located in 
Jugoslavia, under maturing policies of 
American life insurance companies. It 
is reported that there have been com- 
plaints made because such companies are 
not as generous in their settlements as 
the claimants would like them to be, and 
objection is made to the payment of 
policies in Austro-Hungarian crowns, 
although so specified in the policy con- 
tracts. These objectors allege that much 
of the premium money was -sent to 
America before the war had depreciated 
Austro-Hungarian currency, and argue 
that the companies are therefore making 
undue profits when paying claims in 
Austro-Hungarian currency at present 
rates of exchange. 

An important point they appear to have 
overlooked, viz. : that but a small fraction, 
if any, of the premiums paid were remit- 
ted to the United States. Funds received 
in Austria-Hungary, over and above dis- 
bursements there, were mainly invested 
in the bonds of that country, which 
American life insurance companies still 
hold to the extent of many millions of 
dollars of cost and par values, but which 
are now subject to heavy depreciation, in 
line with the reduced value of crowns. 
If, therefore, the companies are obliged 
to sell the bonds in which their reserves 
on \ustro-Hungarian business are in- 
vested, at a huge discount, it is obviously 
unfair for policyholders protected by re- 
serves so invested to expect payment in 
\merican money upon a pre-war basis 


of exchange. In other words, it is ab- 
surd to suggest that the companies, hav- 
ing been required to invest in Austro- 
Hungarian bonds which have greatly de- 
preciated, should be required to absorb 
the loss on these securities and to alter 
their policy contracts so as to virtually 
make them payable in American dollars 
instead of Austro-Hungarian crowns. 

If the situation had, perchance, been 
reversed—if the rate of exchange had 
gone against the dollar and the cost of 
the Austro-Hungarian crown had risen, 
would the objecting policyholders men- 
tioned by Mr. Reblinger, American con- 
sul at Zagreb, Jugoslavia, have been 
willing to have the American insurance 
companies pay them fewer Austro-Hun- 
garian crowns than specified in the policy 
contracts ? 





N investigation now in progress in 
A New York city has revealed some 
concerning automobile thievery 
which may well furnish food for thought 
to underwriters in other cities. It has 
made evident the fact the reward system 
of recovering cars has its faults. This is 
no news to underwriters, many of whom 
have felt that it presented difficulties 
which would sooner or later become ap- 
parent. Nothing has been proved as yet 
in New York, but the attorneys have 
shown the possibilities of the system for 
graft. It takes only an understanding 
between the collectors of the rewards and 
the thieves to make the business a highly 
lucrative one. Stolen automobiles can 
be sold, it is true, but the process of doing 
so is not without difficulties. Newspaper 
rumors have it that a gang in New York 
city has stolen cars on a wholesale scale 
and has turned them in for rewards. 
These are, indeed, only rumors, and have 
not been substantiated in any degree. 
But here is a suggestion of what might 
be going on in New York and many other 
cities where like practices as to recover- 
ing cars prevail. It shows that the giv- 
ing of rewards by insurance companies 
may react upon them, forcing them 
always to give more and more. There 
can be no doubt that the “no-questions- 
asked” policy, which tends to open up 
such opportunities and temptations, 
should be superseded by one more busi- 
ness-like and more likely to bring about 
reduction of thefts and apprehension of 
the thieves. So far, so good. It is much 


facts 


harder to construct a new policy than to 
tear down the old. It is said that no 
criticism other than constructive criti- 
cism should even be offered, but when 
constructive suggestions are made, they 
should be the outcome of mature con- 
sideration of all the facts, and not be 
made on the spur of the moment. Auto- 
mobile underwriting is in the hands of 
capable men, who may be depended upon 
to work out a satisfactory solution of this 
problem. 





BILL which, if enacted into law, 

might work out to the serious dis- 
advantage of both insurance companies 
and their customers in Missouri has been 
introduced in the Missouri legislature. 
It would give the superintendent of in- 
surance power to refuse to license or to 
revoke the licenses of companies of any 
State, “the laws of which do not ade- 
quately provide for licensing of all in- 
surance carriers of Missouri, stock and 
mutual companies, Lloyds underwriters, 
interinsurers, reciprocal underwriters, 
and all associations, individuals and part- 
nerships issuing insurance policies.” If 
this measure should be placed on the 
statute books of Missouri and some in- 
surance carrier, with home office in Mis- 
souri, should be unable to comply, for in- 
stance, with the laws of New York, it 
would be within the power of the super- 
intendent of insurance of Missouri to 
bar all New York companies from that 
State. This would be a calamity to the 
people of Missouri, and the members of 
the legislature of that State would do 
well to consider all aspects of this sub- 
ject before approving any such radical 
and dangerous measure. 


HE fire losses in the United States 
and Canada in January last, ac- 
cording to the records of the Journal of 
Commerce, exceeded $35,000,000, and 
fires are keeping up during the current 
month at a tremendous rate. Thus far, 
at least, the outlook for a profitable year 
in fire insurance is not bright. 


A Worthy Memorial.—The Insurance 
Society has received, through the courtesy of 
the head office at Edinburgh. a memorial of 
the Great War, which the Scottish Union and 
National Insurance Company have published 
to the memory of their staff who were in serv- 
ice. It is a worthy tribute to a worthy cause 
and is well worth a visit to the Library to 
look at. 
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The 
Time 


To Buy 


THE F. B. COLLINS INVESTMENT COMPANY 


Members Farm Mortgage Bankers Association of America 


Never have Farm Mortgages been offered to yield such large 
returns. 


Never have Farm Mortgages demonstrated their superior in- 
herent virtues than during the recent years of financial uncertainty 
and world crisis. 

Present conditions will not continue. 

The farsighted Life Insurance Company, financial institution or 
careful investor will take advantage of the present unusual oppor- 
tunities and build for the future. 


Collins Farm Mortgages assure you of a dependable income of 
7 per cent per annum for 10 years to come. 


The eventual return to the old rates of 5% and 6% is not far off. 


Money, like everything else, is governed by the law of supply 
and demand. The peak of yield has now been reached. 


Collins Farm Mortgages combine safety, strength and service. 
They have stood the acid test for 36 years without loss of a 


penny to any investor. 


Buy For Income 


Collins Farm Mortgages will meet your most exacting require- 
ments. 


Send for Booklets ‘‘Why Collins Farm Mortgages are Safe’’ and 
‘‘As Others See Us.” 


The time to buy Farm Mortgages is N O W. 


727 Monadnock Block, Chicago 
Home Office: Oklahoma City, Oklahoma 


FARM MORTGAGES ,,” 
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FIRE INSURANCE NOTES AND EVENTS 














NEW YORK SURVEYS 

The Difference in Price.—One of the 
important offices which has just moved into 
its new home, many months ago took up the 
question of new furniture,, but the cost was 
prohibitive, and so they decided to get along 
with the old, although it would not be in con- 
formity with their new brass rails and marble 
surroundings. But things have changed within 

few months, and now they propose to go 
ahead under the much lower costs and secure 
the new furniture. It makes a difference in 
the price whether you are dealing with a buyer 
or a seller’s market. 


In Excess of 2500.—We are not referring 


‘ to dollars or risks, but to the fact that in Great 


Britain the entrants for the examinations of 
the Chartered Institute exceed 2500. Last year 
the number was 1275. Surely they are getting 
into their stride. Let us hope that we will not 
be behind them another year. 


Frozen Equipments.—This winter is re- 
markable if for nothing more than the slight 
amount of trouble with sprinkler equipments. 
The records so far indicate only about thirty 
which have been affected by the cold weather, 
and these cases were all due to carelessness in 
leaving windows, skylights and doors open, 
but only one of these cases were severe enough 
to warrant withdrawal of the allowance. 


The Broker.—The efforts of the human 
race to dispense with the broker or middle 
man or commission merchant, call him what 
you may, does not seem very successful. He 
apparently is as well equipped with lives as the 
cat, and always appears to survive the efforts 
made to dispose of him. Even in the foreign 
countries which are now being opened by the 
American insurance companies, this gentleman 
seems to abound, and is quite necessary owing 
to the fact that one must deal with someone 
who knows not merely the native language but 
knows the natives as well. 


Riot and Civil Commotion Clause.—A 
discussion of this clause on the Street, re- 
ferring to sundry and several matters which 
ave happened in other lands, and also the dis- 
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cussion in some of the foreign prints, points 
to the conclusion that it is doubtful if the fire 
companies will be responsible in many cases, 
which at first glance they might seem to be. 
Whatever else the present disturbed times will 
develop, it probably will clarify some points 
of a fire insurance policy. 


BOSTON AND VICINITY 

Massachusetts Fire Loss Analyzed.—The 
National Board of Fire Underwriters has just 
completed a five-year analysis of the fire losses 
for Massachusetts. They are drawn from an 
exhaustive study of approximately 80,000 dif- 
ferent fires actually reported upon by the in- 
surance companies, and to the figures presented 
it is estimated that twenty-five per cent should 
be added to cover unreported fires. The com- 
plete table for five years’ totals and yearly 
averages due to strictly preventable causes 
amount to $17,068,606, and for partly prevent- 
able causes to $21,068,806. Massachusetts 
stands fifth among all the States for losses 
from fire. 

Presented With Gold Watch.—H. Belden 
Sly, the retiring manager of the Boston Board 
of Fire -Underwriters, was presented with a 
handsome gold watch and chain by his asso- 
ciates in the Board and stamping offices. Mr. 
Sly has now assumed his new duties as vice- 
president and manager of the Employers Fire, 
which has leased the entire fourth floor at 5 
Doane street. 

Appointed Union Special.—Leroy V. Ad- 
lard, who is the son of Walter Adlard of the 
Massachusetts Fire and Marine, has been ap- 
pointed special agent in New England of the 
Union of Canton. Young Mr. Adlard began 
his insurance career in the Boston office of the 
Great American, serving later with the Boston 
Insurance Company, John C. Paige & Co. and 
the Massachusetts Fire & Marine. 


CHICAGO AND THE WEST 
Raymond T. Nelson Changes Position.— 
Raymond T. Nelson, for several years with the 
Ohio Inspection Bureau, has resigned, and will 
hereafter devote his time as instructor in fire 
insurance in the fire protection engineering 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


course at Armour Institute of Technology. 
The course given at Armour has been strength- 
ened by the insurance companies, and perma- 
nent scholarships have been provided. Mr. 
Nelson will not be actively engaged in teach- 
ing until September, but will in the meantime 
be connected with the Western Actuarial Bu- 
reau, where he will prepare the necessary line 
of study. 


Insurance Club Meeting.—The Insurance 
Club of Chicago, at its regular meeting, was 
addressed by Delbert Ullrich, president of the 
Educational and Psychological Institute. His 
subject was “The Psychology of Protection.” 


Luncheon to Mr. Holtfodt and Mr. Gab- 
riel—Fred R. Holtfodt, who is retiring 
from the insurance business temporarily for the 
purpose of taking a vacation in California, and 
William H. Gabriel, who is entering the Michi- 
gan field, were given a farewell luncheon last 
week by their insurance friends. Robert C. 
Hosmer made the address in presenting Mr. 
Holtfodt with a gold watch charm, bearing the 
monogram of the Illinois State Board, and 
Mr. Gabriel with a handsome leather cigarette 
case, with the same emblem in silver. 


PACIFIC COAST ITEMS 

Agents Meet on Coast.—The Pacific 
Coast departments of the Royal and its allied 
companies, the Queen and Newark, will hold 
their annual agency meeting and banquet Feb- 
ruary 12 at the Fairmont hotel, San Francisco. 
The attendance is expected to be unusually 
large, as many of the special agents of the 
three companies will arrive in San Francisco 
in time for the annual meeting of the Fire 
Underwriters Association of the Pacific, Feb- 
ruary 8-9, and will remain for the agency con- 
vention. 


Represents Norwich Union.—Manager 
J. L. Fuller of the Norwich Union in its Pacific 
Coast field, has announced the appointment of 
Robert L. Hunter as special agent for Northern 
California, with headquarters at San Fran- 
Mr. Hunter will enter upon his new 
duties April 1. 


Cisco. 
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THE TRAVELERS 


L. F. BUTLER, President HARTFORD, CONNECTICUT 











Annual Statements, January 1, 1921 


Assets - - - - = = = = = = $203,433,330 


The Travelers Insurance Company $195,034,169 
The Travelers Indemnity Company 8,399,161 


Reserves and all other Liabilities $184,721,450 


The Travelers Insurance Company $178,642,369 
The Travelers Indemnity Company 6,079,081 


Capital and Surplus - - - - - $18,711,880 


The Travelers Insurance Company $16,391,800 
The Travelers Indemnity Company — 2,320,080 


Total Cash Income 1920- - - - $95,188,727 


The Travelers Insurance Company $86,023,667 
The Travelers Indemnity Company 9,165,060 


New Life Insurance Paid for 1920 $639,829,682 
Life Insurance in Force - - - $1,576,338,993 


Total Payments to Policyholders $272,614,998 
For the Prevention of Accidents 


by Inspection - - - - - $7,882,484 





Gains of The Travelers Companies in the Year of 1920 





Increase—Assets - - - ~ $26,972,149 Increase—Life Insurance Paid for $126,848,555 
Increase—Payments to Policyholders $4,903,640 Increase—Life Insurance in Force $422,115,258 
Increase—Reserves for Protection Increase—Total Premium Income $14,405,839 

of Policyholders - - - $24,173,658 Increase—Total Cash Income $15,671,552 
ACCIDENT LIFE LIABILITY HEALTH AUTOMOBILE STEAM BOILER 


COMPENSATION GROUP BURGLARY PLATE GLASS AIRCRAFT ENGINE 





Moral: Insure in The Travelers 





















Febrt 


W. J 


The 
will e 
seasol 
ment 
W. A 
ager. 
ment 

Mr. 
Great 
ly we 
under 
the 7 


agent 





New 
Th 
of Be 
in Ne 
there’ 
lard 1 
State 
Lane, 
acts 
it wi 
reins! 
accep 
Th 
Assu 
31, I 
rupee 
rupee 
000 r 
porte 
ing | 
and | 
the | 
wort 
is al 
amo 
rate, 
$60,0 
275, 
the 
$3,24 
Ty 
follo 
Sass 
Faz 
Hen 











February 10, 1921 


THE SPECTATOR 


Fire Insurance 














ATLAS TO WRITE HAIL 


W. A. Gordon, Manager of New Depart- 
ment 

The Atlas of London has announced that it 
will enter the hail business during the coming 
season and has established a special depart- 
ment for this purpose in Minneapolis, Minn. 
\W. A. Gordon has been established as man- 
ager. He will also manage the farm depart- 
ment of the Atlas. 

Mr. Gordon has been hail manager for the 
Great American in that section and is extreme- 
ly well known as a hail and farm insurance 
underwriter. He was at one time an officer of 
the Twin City Fire and also has been state 
agent of the Springfield Fire and Marine. 


New India Assurance Company Licensed 

The New India Assurance Company, Ltd., 
of Bombay, India, has been licensed to operate 
in New York State, having made total deposits 
therein amounting to $1,007,627. Sumner Bul- 
lard is United States manager, and the United 
States branch office is located at 80 Maiden 
Lane, New York. While the New India trans- 
acts fire, life and marine insurance at home, 
it will specialize in the United States in the 
reinsurance of fire and allied lines, but not 
accepting ocean marine risks. 

The home office statement of the New India 
Assurance Company shows that on December 
31, 1919, its subscribed capital was 118,634,250 
rupees, the paid up capital being 11,863,425 
rupees, while the authorized capital is 200,000,- 
000 rupees. On the same date the company re- 
ported government securities owned amount- 
ing to 10,815,428 rupees, with cash in banks 
and on hand amounting to 845,707 rupees. At 
the normal rate of exchange the rupee is 
worth about fifty cents, but the current rate 
is about thirty cents. Converting the above 
amounts into dollars at the current market 
rate, it appears that the authorized capital at 
$60,000,000, the subscribed capital is $35,590,- 
275, and the paid-up capital is $3,559,027, while 
the government securities owned aggregated 
$3,244,628, and the cash on hand was $253,712. 

The directors of the New India embrace the 
following gentlemen: Sir D. J. Tata, Kt.; Sir 
Sassoon David, Bart.; The Honorable Sir 
Fazulbhoy Currimbhoy, Kt. C.B.E.; Sir 
Henry Procter, Kt., C.B.E.; Sir S. B. Bha- 


rucha, Kt.; The Honorable Mr. Lalubhai Sa- 
maldas, C..E.; Rai Bahadur Jamnalal 
Bachhraj; Ramnarain Hurnandrai, Esq.; R. 
D. Tata, Esq.; B. J. Padshah, Esq.; The Hon- 
orable Mr. Phiroze C. Sethna; The Honorable 
Mr. Purshotamdas Thakurdas, C.I.E.; A. J. 
3ilimoria, Esq.; F. E. Dinshaw, Esq. 

Sumner Ballard, United States manager of 
the New India, is also president of the Inter- 
national of New York and United States man- 
ager of the National of Copenhagen, the 
Metropolitan National of Havana and the 
Skandinavian of Copenhagen. 


Mutual Reported Behind Bill in San 
Francisco 

Assembly Bill No. 396 introduced into the 
California Legislature just prior to its 30-day 
recess is generally believed to be backed by the 
Northwestern Mutual Fire Association of 
Seattle, which recently lost its lines on a con- 
siderable amount of school house property in 
the southern portion of the State. 

The bill is designed to replace the present 
California law barring mutuals organized out- 
side the State from insuring school property, 
and would substitute for the word “organized” 
the word “licensed,” thereby affording an op- 
portunity for the Northwestern or any other 
outside mutual to write business on the same 
basis as the home companies. It is expected 
that the bill will be bitterly opposed by the 
California Association of Insurance Agents. 


DAVIS, DORLAND & CO. BUY 
Property on Gold St. Purchased By 
Brokerage Firm 

Davis, Dorland & Co., a well-known broker- 
age firm of 135 William street, New York, have 
purchased the property at 56-58-60 Gold street. 
The plot contains three old buildings adjoin- 
ing the Alfred M. Best property and covers 
approximately 3300 square feet. The buildings 
will be remodled for the use of the firm. 

This purchase will put the Davis, Dorland 
Company among the leaders in the northward 
movement of the insurance district, as their 
new purchase is north of Fulton street, the 
present boundary. Davis, Dorland & Co. com- 
menced operations in 1900 in the Woodbridge 
building and subsequently moved to their pres- 
ent quarters. Julian Lucas, Jr., is president 
of the company. 


LLOYDS CAUSES PROTEST 





Householder’s Comprehensive Policy 
is Attacked 





AMERICAN COMPANIES ARE _IN- 


DIGNANT 





Cannot See Why Foreigners Can Write 
Form in U. S. They Cannot 


An effort to bring about an amendment to 
the law which prevents American fire and ma- 
rine insurance companies from writing mul- 
tiple lines, while non-admitted foreign under- 
writers are selling a combined policy which 
covers the insured against almost every con- 
ceivable hazard, has just been started by an 
important group of American companies. The 
policy objected to, which cannot be written by 
American companies, is reported as being is- 
sued widely in this country by Lloyd’s, of Lon- 
don, and is called the Householder’s Compre- 
hensive Policy, a photograph of which will be 
found on another page. The coverage is of- 
fered at a very low rate. 

It is pointed out by an officer of the com- 
panies that are taking up the fight that an ap- 
plicant for complete coverage must apply to 
several American companies in order to get 
what he wants, while a non-admitted company, 
which does not even have to pay taxes in this 
country, can fill the requirements by covering 
numerous hazards under a single policy form. 

In a letter to Superintendent of Insurance 
Jesse S. Phillips, of New York, whose opposi- 
tion to multiple lines was vigorously expressed 
at the convention of Insurance Commissioners 
in New York in December, it is stated that the 
opportunity to give the broadest possible cov- 
erage in a single policy has been a most im- 
portant factor in extending the amount of in- 
surance written by non-admitted Lloyds un- 
derwriters in this country, and that unless 
American companies are in some way author- 
ized to give the same service, for which there 
is a widespread demand, the extent of such 
foreign unauthorized insurance in this coun- 
try will greatly increase. A photograph of a 
circular issued by a New York brokerage house 
in which it is stated that binders are issued by 
it for Lloyds policies, was also sent. 


(Continued on page 11) 














FRED M. MACHMER 


President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


A. F. O’DANIEL, 
Secretary and Underwriting Manager. | 
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Some brokers are reported to have issued 
binders in New York on account of under- 
writers at Lloyds London, which is seemingly 
in violation of Section 1199 of the Penal Law 
of New York State, and should be prevented. 
The text of the law is as follows: 


Sec. 1199. Acting for foreign insurance 
corporation which has not designated Superin- 
tendent of Insurance as attorney. 

Any person acting for himself or for others, 
who solicits or procures, or aids in the solicita- 
tion or procurement of policies or certificates 
of insurance from, or adjusts losses or in any 
manner aids the transaction of any business 
for, any foreign insurance corporation, which 
has not executed and filed in the office of the 
Superintendent of Insurance, a written ap- 
pointment of the superintendent to be the true 
and lawful attorney of such corporation in 
and for this State, upon whom all lawful pro- 
cess in any action or proceeding against the 
corporation may be served, is guilty of a mis- 
demeanor. 

A warning that competition is to be looked 
for from another source in the near future is 
contained in the letter, which declares that at 
the annual meeting of the Canada Life As- 
surance Company, held recently, President 
Herbert C. Cox made the statement that he 
understood that it was the intention of the 
Canadian Government to introduce at the 
forthcoming session of Parliament some very 
important amendments to the insurance laws, 
and that one of the principal changes will be 
one permitting insurance companies to write 
all classes of business. The letter continues: 

When the Canadian companies are permitted 
to issue similar policies, there is little doubt 
but that they will make a special drive for 
American business, and American companies 
will be seriously embarrassed by this unfair 
competition, the letter states, and says, it is 
not difficult to see that contracts of responsible 
companies across our border will not be open 
to the objections as to the difficulty of suit and 
distances which apply to some extent to British 
and other European companies. 

The existing situation is declared to be most 
serious, and one that should be met in advance 
of its full development, as business once lost 
by the American companies will not be easily 
Tecovered, 

—A royal commission has been appointed in Great 
Britain to investigate fire losses. If the work is done 
with the usual thoroughness of such matters in that 
country we ought to secure a somewhat helpful report. 
It will be interesting to see if its recommendations are 





‘long the lines of the recent investigation of work- 
men's compensation. 
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HOUSEHOLDER’S 
COMPREHENSIVE POLICY. 


\For Persons resident in the United States of America and or Canada.) 


John Doe & Family 





Wbercag 





30 Maiden Lane, New York, UeX. 


of ¥ 
Rawe paid s 345. 


subscribed our names to ensure him/her as hereinafter provided during the period commencing 


RIB Arvertn, 1920., 
Land. Aevember (2. 


inclusive, tifteén days’ grace being allowed for renewal. 


premium or consideration to us who have hereunto 


and ending 
both days 


Row Riiow Ye that we the Underwriters do herehy respectively bind ourselves, each for 
his own part and not one for another, our heirs. executors and administrators to the exteut and subject 
to the conditions contained herein, to pay or make good to the Assured, his/her executors, 
administrators, and assigns during such year as afore aid any j 
respect of THE/WHOLE CONTENTS or any part thereof, 
above Including OUTHOUSES aud STABLES (but excluding JEWELLERY, 
LIVE STOCK (other than HORSES) and MOTOR 'CARS), &e.. 
if any, also property belonging to the Assure l's servants and permanent inembers of his/her household 
and ur visitors ineluding CASH anl BANK NOTES up to $125 by FIRE, LIGHTNING, 
THUNDERBOLT, SUBTERRANEAN FIRE, EXPLOSION, BURSTING OF PIPES and or 
HOT WATER HEATING APPARATUS ‘hut only to pay the excess of S15 for each and every 
aceident in respeet of damage through last 2 items!, EARTHQUAKE, BURGLARY, THEFT, 
HOUSE-BREAKING, 2nd or LARCENY, from the above premises, INSURRECTION, RIOTS, 
STRIKES, CIVIL COMMOTIONS § and/or SUFFRAGISTS andjor by AEROPLANES, 
AIRSHIPS, and‘or OTHER AERIAL CRAFT, or any one or more of the aforesaid perils not 


exceeding the sum of 






why gigiy sustain in 












Including the risk of damage done to the premises, ve, by Burglars or Thieves, or by Aerial 
Craft; and Loss of Rent (should the damage by Fire ren@tr the Buildings uninhabitable) up to but 
not exceeding ten per cent, of the total value of this Policy. 


This Policy also covers the property hereby insured : 

(a) Against any andor all of the risks hercinbefore mentioned whilst in any Private Residence, 
Hotel, Inn, Lodging-Louse, and/or Club in which the Owner of the Property may be temporarily residing at the 
time of Loss or Damage, andjor whilst deposited therein fur safe custedy or in any Laundry, Bank, or Safe 
Deposit Cexeluding the risk of Fire at Furniture Deposttories) in the United States, and/or Canada. and or 
Europe. and/or Egypt: ineluding riek during tranait to andor from any Bank and/or Safe Deposit. 

‘h, Againsg all risks on Personal effects and luggage, whil-t travelling aovwhere in the United 
States, and/or Cahada, andfor Europe, and/or Eyypt, if accompanied by the Assured, or anv member of his 
houschald, np to $O%/, (ten per cent.) of the amount of this insurance, excluding Jewellery. 


sterols A ¥ " 
General Conditions applying to the whole Policy. / 


1. ‘Ble Assured shall be cutitled to recover in respect of any loss only such proportion of the sum insured as 
the value of fhe property lost bears to the total value of the whole contents as above, betuhesnbebamygs raven ers 
near ‘ ee SSS ae Ce bali 

2. A statutory declaration by the Assured with regard ty aay loss that he believes it to have been caused by 
any perl bereby insured against (within the meaning of this insurance), and further that he has uo reason to suspect 
or believe that such loss has been caused by any excepted risk, shall be primd facie evidence that the low falls within 
the terms of this Policy. 

3. The Assured, when making a claim, shall give to the Underwriters such information and evidence as the 
underwriters may ly require and os may be in the Assured’s power, 

4. If the Amured shall make a elaim knowing the sane to be false or fraudulent, as regards amount or otherwise, 
thix Policy shall beeome void, and all claims thereunder shall be forfeited. 

5. Hf at the time of any le, daiaze or claim there be aay other subsisting insurance covering such loss. 
damage or claim, this Policy shall only be liable to bear its retable proportion thereof. 

6. Thix Policy does not cover low or danage to the property insured occastoned by war, invasion, hostilities, 
acts of foreign enemies, military or usurped power or martial law or confication by order of esy Government or 
public authority. 














511 Witness whereot we, Underwriting Members of Lloyd’s, have satactibed our names 
und the proportions by us insured. 


DATED IN LONDON the "7 day ofDecimsen One thousand nine hundred ond Kage 
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OR YEARS PAST, Life Insurance Companies have been seeking 
F some sane, safe and practical way of providing a Child’s Insurance 
Policy, devoid of the many objectionable features which have char- 


acterized all the plans heretofore in use. 


It remained for the Great American Life Insurance Company, under its 
announced policy of progressiveness, to formulate such a policy. 


In its recent copyrighted policy —““The new 5 per cent Compound Interest 
Child’s Endowment”—may be found one that has in its short experience, 
commended itself alike to parents and agents, as the first and only one com- 
pletely meeting the essentials of such a want. It has proven by actual ex- 
perience a winner and, its use being solely and legally confined to this 
company, agents and others interested can secure the privileges of its use 


only by arrangement with this company. 








The Great American Life 


Insurance Company 


Hutchinson, Kansas 
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MISSISSIPPI HEARING ON 


Decision on Receivership for Com- 
panies Postponed 








INSURANCE ATTORNEYS ASK MORE 
TIME 
Court Told Payment of All Balances By 
Agents Would Be Disastrous 


[Special Dispatch to THe SpEcraTor] 


Jackson, Miss., Feb. 8.—The petition of 
Stokes V. Robertson, State revenue agent, 
plaintiff, in the anti-compact suit’ against 138 
fire companies, for a receivership for the com- 
panies was heard in Chancery Court of Hinds 
county to-day, Judge J. V. Stricker presiding. 

The morning session of court was consumed 
in taking testimony of three witnesses, J. C. 
Hood of Hood & Co., general fire agents, and 
H. C. Roberts, Sr., of Wharton & Roberts, also 
fire agents, and J. A. Parish, special agent for 
the Great American Fire Insurance Company. 
Messrs. Hood and Roberts were asked many 
intricate questions as to the methods of ac- 
counting, the practices followed by the com- 
panies in cancelling policies and the collection 
of premiums and cancellation charges, counsel 
for the plaintiff seeking to establish that all 
of the fire companies had evaded the court 
order and had prevented funds belonging to 
companies from passing through the usual 
channels of collection and thus escaping garn- 
ishment. 

During his testimony Mr. Roberts expressed 
the opinion that if the Mississippi agents were 
required to pay in full upon immediate demand 
all balances due the companies they represent, 
it would bring about insolvency in many cases. 
An attempt was made to get Mr. Roberts to 
admit that ninety per cent of the -Mississippi 
agents would be bankrupt if the companies de- 
Mand immediate settlement, but Mr. Roberts 
declined to express himself as to the exact per- 
centage that would be affected. 

Mr. Parish was only on the stand a short 
time, the attorneys desiring to have the record 
show the general duties of special agents. 

W. H. Watkins and R. L. McLaurin, at- 
torneys representing the fire companies, sug- 
gested to the court that the best way to handle 
the situation would be to require the com- 
panies to give bonds for the amount of their 
agency balances in Mississippi. 

Practically the entire afternoon was spent in 
argument, after which the chancellor rendered 
a lengthy oral opinion, in which he stated that 
a receivership would be very cumbersome, and 
burdensome to his court, and that courts had 
in the past been very slow to appoint receivers 
for corporations under similar conditions, and 
that he regarded the bonding of agency bal- 
ances as the better method of insuring the cor- 
tect handling of the situation, provided that 
each agent’s balance could be exactly deter- 
mined. 


Judge Stricker stated that he would reserve 
the right to hear additional testimony before he 
would decide whether he would appoint a re- 
ceiver or allow the companies to give bonds. 
Messrs. Watkins and McLaurin, for the com- 


panies, asked that a recess be taken until Mon- 
day, February 14. The plaintiff objected, and 
the chancellor announced that he would re- 
sume the hearing on Saturday, February 12. 
The defendants stated that it would be very 
difficult to obtain sufficient evidence by that 
time, as it would be necessary to communi- 
cate with the home offices of all companies in- 
volved. 

The court suggested that the easier way 
would be to take up the matter direct with the 
agents, and insisted that the case be resumed 
Saturday. 

Last week a conference was held in New 
York City in which attorneys for both sides 
participated. The conference was for the pur- 
pose of reaching of an agreement by which the 
companies could continue to do business in 
Mississippi without laying themselves further 
liable to the heavy penalties sought by the 
plaintiff. Although it was stated in two Jack- 
son daily newspapers that a compromise would 
be reached, but it has been given out that the 
New York conference came to nought, and 
that the litigation will proceed. 

It would appear that Lee M. Russell, Gover- 
nor of Mississippi, has finally awakened to the 
fact that something is likely to happen in Mis- 
sissippi if the State revenue agent pursues his 
anti-compact suit. Following the publication 
of a letter from T. F. Davis, president of the 
Federal Loan Bank of New Orleans, last week, 
addressed to the secretaries of the Farm Loan 
Associations in Mississippi, and asking these 
secretaries to call meetings of their respective 
boards of directors and apprise them of the 
fact that the Farm Toan Bank expected to 
call such portion of its Mississippi loans as 
had been granted on the basis of fire insurance 
policies, in the event the pending litigation 
took a turn unfavorable to the companies, Gov- 
ernor Russell sent the following wire to Pres- 
ident Wilson: 

“As governor of Mississippi I took a solemn 
oath to enforce the laws of the State, and to 
see that other officers of the State likewise en- 
forced the laws. The State Revenue Agent, 
Stokes V. Robertson, is prosecuting in the 
courts of the State a suit against certain fire 
insurance companies for violations of the anti- 
trust laws of this State and has so far been 
stistained by the courts. He has been assailed 
by a New York paper and other organs of 
trusts and combines and tax dodgers just as 
his predecessors were when they undertook to 
enforce our laws and were sustained hy the 
courts not only of this State, but also by the 
United States Supreme Court. 

“T am amazed to see a letter dated January 
27, from T. F. Davis, president of the New 
Orleans Federal Farm Loan Bank, given to 
the press, and appearing Wednesday, under a 
Vicksburg, Miss., date line, which gives aid 
and comfort to the fire insurance companies 
which have withdrawn from the State. as a 
retaliatory, coercive and rebellious act, in vio- 

lation of our State courts’ injunction. 

“Tf any officer of this State should under- 
take to aid violators of law, being tried in Fed- 
eral courts in Mississippi, IT would feel that 


13 





Fire Insurance 


the Federal Government would have the same 
right to protest such action as I have in this 
instance, and which protest in the name of the 
State of Mississippi I now most earnestly 
make against this unwarranted interference of 
our laws in our courts.” 





TWIN CITY SALE RATIFIED 
Hartford Fire Stockholders Agree to Pur- 
chase of Minneapolis Company 

Announcement has been made at the home 
office of the Hartford Fire that the stockhold- 
ers of the Twin City of Minneapolis have for- 
mally ratified the agreement providing for the 
sale of the majority of that company’s stock at 
$18.50 a share to the Hartford company, which 
will take over the contro] immediately. Presi- 
dent Richard M. Bissell is authority for the 
statement that officers from the home office 
will shortly make a trip to Minneapolis for the 
purpose of reorganizing the board of directors 
of the Twin City, which is a valuable acquisi- 
tion to the Hartford Fire, principally because 
of its extensive hail and general fire business. 

The Hartford fire has strong banking con- 
nections in Minneapolis and these will be repre- 
sented on the new board of directors. It is 
understood that a large majority of all of the 
Twin City stockholders voted in favor of ac- 
cepting the offer for the majority stock. With 
the acquisition of these shares the Hartford 
Fire now owns a controlling interest in the 
Minneapolis company, and it already has had a 
controlling interest in the Citizens Fire Insur- 
ance Company of Missouri, while it also han- 
dles and controls the fire business of the Fed- 
eral of Jersey City, the Sterling of Indian- 
apolis, and the Northwestern Fire and Marine 
of Minneapolis. By acquiring the Twin City 
control, the Hartford company has added an- 
other link to its chain of successes in recent 
years. —— 


Underwriters Laboratories Reports Forty 
Per Cent Gain 

The annual meeting of the Underwriters 
Laboratories was held in Chicago last Friday. 
The reports for the past year showed an in- 
crease of 40 per cent in the volume of work 
accomplished, and also the development of 
many new lines of endeavor. 

H. C. Eddy, who has been identified with the 
laboratories since their inception and has for 
the past few years been chairman of the board 
of directors, was elected chairman emeritus. 
A. G. Dugan succeeds Mr. Eddy as active 
chairman. Ralph B. Ives was added to the 
board. 

The following executives were re-elected: 
President, W. H. Merrill; vice-presidents, W. 
C. Robinson, A. R. Small and Dana Pierce; 
secretary, D. B. Anderson, and treasurer, L. B. 
Headen. 





“Insurance Commissioner Henry on Guard” 

Tue Spectator recently printed a cartoon 
showing Insurance Commissioner T. M. Henry 
of Mississippi guarding his State against inva- 
sion of wildcats. Mr. Henry writes THE 
Spectator his appreciation of the cartoon, say- 
ing: “I hope I am doing just as the cartoon in- 
dicates, as stich is my intention.” 
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Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Pe A2aedrdunse sms 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


The Northwestern Mutual Life 
Insurance Company was the 
pioneer in establishing rules to 
protect itself and its agents 
against evils which demoralized 
the business. 


| THREE RULES 


For twenty-seven years it has offered a stringent Anti-Re= 
bate Rule. 


For twenty-three years it has observed a No=Brokerage 
Rule which prohibits the acceptance of business from, or the 
payment of commissions to, other than an agent of the com- 
pany. Exception only is made in the case of legitimate surplus 
business and then only from a licensed agent of another com- 
pany upon an anti-rebate agreement from him. 


For more than FST MUTUAL Tp " 
EAS 


3 <a: 
years it has ad- SE 
</ 2 he 


ent Civil Serv= 




















twenty-eight 
. heredtoits pres- 
#\ ice Rule which 








ag 





provides that all appointments to 
general agencies shall be made 
from those al- ready connected 


with the com- pany and other- 


wise qualified. 


To the literal enforcement of these three rules is attributed, 
in large part, the success, high character and the loyalty of the 
agency force of 


The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 




















Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on _per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 











OUR IDEALS ARE 
SERVICE IDEALS 





We believe the agent owes a distinct service 
to clients, and The Lincoln Life is always 
eager to back up its agents in that service. 


You are sure of prompt action on your ap= 
plications and the kind cf help on all your 
field problems which mzkes it pay to— 


(CINK UP (wins HF () LINCOLN) 


The Lincoln National Life Insarance Co. 
“Its Name Indicates its Character” 


Lincoln Life Building Fort Wayne, Indiana 
Now More Than $160,000,000 in Force. 
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REWARD FOR CONVICTION 


Insurance Men Visit Investigators 





THEFT SITUATION UNCHANGED 





Reported Abatement of Losses Not Found 
to be Fact by Underwriters 


There have been developments in the city 
department investigations now being conducted 
in New York city by ex-Governor Whitman, 
which are of interest to automobile under- 
writers. These developments center around an 
attempt to show that police officials may have 
accepted rewards for stolen automobiles 
illegally. This is coupled with the fact that 
there have been but few convictions in pro- 
portion to the number of cars recovered. 

Early this week it was reported that the 
theft of cars in New York has stopped during 
February as a result of the investigation. As 
a matter of fact the situation remains un- 
changed. It has been definitely stated that last 
Sunday was a record-breaking day, there hav- 
ing been thirty-two cars stolen. On another 
day a report showed that eleven cars were 
stolen. This would seem to indicate that the 
situation remains unchanged except that per- 
haps fewer cars are being recovered. 

An informal meeting was recently requested 
of the New York members of the theft com- 
mittee of the Eastern and New England Con- 
ferences by ex-Gov. Chas. S. Whitman who is 
conducting an investigation of certain phases of 
the police department of New York city. 
Three members of the theft committee re- 
sponded and a very frank and unreserved dis- 
cussion took place with regard to the payment 
of rewards by insurance companies for the re- 
covery of cars. The members of the commit- 
tee agreed with ex-Governor Whitman that the 
present custom of the payment of rewards un- 
doubtedly stimulated the theft hazard, but up 
to this time a majority of the companies be- 
lieved it was impossible to control the question. 

The company representatives offered to fully 
co-operate with the civil authorities. Ex-Gov- 
ernor Whitman stated that he greatly desired 
the co-operation of the companies and sug- 
gested that in future no rewards be offered un- 
less the posting of the offer should also include 
the arrest and conviction of the thieves. When 
the interview ended these gentlemen assured 
ex-Governor Whitman that an effort would be 
made to meet his request. 

Subsequently, on February 2, a regular meet- 
ing of the joint theft committee of the East- 
ern and New England Conferences was held, 
as a result of which a circular has been sent 
out to the members of the bureau requesting 
that hereafter no rewards be offered for the 
recovery of automobiles unless it shall include 
a condition that the reward shall not be paid 
unless the thieves are arrested and convicted. 


—The advancing of fire and marine insurance is 
mong the principal objects of the Ambrose Lighterage 
and Transportation Company, Inc., which has been 


chartered in the office of the Secretary of State, with 
Henry F. Mach as agent. 


Extracts from 1920 Statements of Fire and 
Marine Insurance Companies 


(Supplemental to data previously published in THE 


SPECTATOR. ) 


Name and Location 
of Company 


Agricultural, Water- 
TOWEE 6 docusce secure ee 


American Alliance, New 
OGRE ade a ales oases 


Automobile, 


Druggists, 


American 
St. Louis 

American 
Cincinnati 


Atwood, New York... 
Blackstone Mut., Provi- 
GENER soi cociasc owes « 
Central National, Des 
Momes: Tay v2 ces. 
Cotton and Woolen 
Mfrs. Mut., Boston. 
Dorchester Mutual, Bos- 
WE: secareetaveandens 
Eastern Shore of Vir- 
ginia, Keller ........ 
Factors and _ Traders, 
[2 a ee 
a aon Cedar Rapids, 
PRE Pee Res ey 
Federated Fire Re-Ins., 
Mason City, Ia...... 
Glen Cove Mutual, Glen 
ove, N. Y 


Hamilton, New York... 
Harmonia, Buffalo..... 
Henry Clay Fire, Lex- 


ington, Ky. 
Home, New York...... 


Provi- 
GENCE co kcccdseneaes 
Importers and Export- 
ers, New York 
Industrial Mutual, Bos- 
WOM cdcciccncesccecce 
Liberty Fire, 
WIHG, Webencaasiavecs 
Merchants Fire, Indian-- 
apolis 
Merchants 
ronto 
Merchants Mut., Provi- 
dence 
Michigan Millers Mut., 
AMMEOE ai edcrs ciciaine.cs 
Mid-West Automobile, 
Cherokee, Ia. ....... 
Millers National, Chi- 
CONG sone ccacvnsace 
Motor Car Mutual, New 
Wasi so caves oncace 
National American Fire, 
Omaha 
Nat’l Security, Omaha. 


Hope Mutual, 


Newark Fire, Newark. 
Fire New 


Des 


Niagara 
York 
North American, 
Moines, Ia. 
North Cadolina State, 
Rocky Mount 
Northern, New York.. 


Ohio Valley F. and M., 


WaGtGdte scca<ce cue 
Paper Mill Mutual, 
MORNE, ccc-caslewenans 
Pennsylvania _Lumber- 


mens, Philadelphia... 
Piscataqua Fire, Ports- 
mouth, N. H 
Pittsburgh Fire, Pittsa- 
burgh 
Providence Washington, 
Providence as 
Prudential, Greenville, 
a rere 
Retailers Fire, 
homa City 
Richmond, New 


York. 


Dec. 31 


1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 
1920 
1919 


1920 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
1920 
1919 
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Assets 
7,482,209 
6,712,930 
3,456,177 


3,297,554 


796,757 
628,180 
443,474 
403,703 
711,876 
603,180 


287,943 
299,013 


1,351,656 
1,168,969 


866,958 
251,258 
225,803 
40,853,912 
33,201,679 
2,095,394 
1,725,035 
480,099 
457,975 
1,173,685 
1,034,441 
62,015,139 
54,595,060 


1,399,578 
1,156,567 
2,723,897 
2,435,342 
738,259 
657,963 
547,427 
568,723 
218,848 
167,649 


948,725 
1,500,521 
1,204,012 
2,816,167 
2,536,467 


122,663 
4,395,718 
4,020,645 

174,379 

91,605 


1,352,980 
534,280 
519,764 


3,915,486 
3,314,956 


15,192,887 
11,817,319 


911,652 
83,819 
76,083 

2,501,400 
2,281,780 

465,334 

396,780 

641,446 

520,045 

1,531,358 
1,300,412 
59,278 
58,967 
708,955 
665,069 
9,734,872 
9,169,241 

224,685 

122,273 

408,482 

340,480 

1,544,443 


1,383,108 


Surplus 
to Policy- 
holders 
2,614,092 
2.511.600 
1,959,547 
2,048,346 
571,289 
450,839 
627,636 
477,708 
287,999 
279,173 
622,748 
601,270 
1,128,892 
996,392 
750,537 
805,476 
615,195 
524,116 
178,013 
129,791 
177,367 
160,365 
274,612 
285,026 
345,873 
305,299 


735,708 
174,509 
155,828 
20,013,906 
16,010,377 
880,023 
815,827 
471,042 
448,783 
635,344 
650,821 
18,451,744 
21,825,966 
604,146 
507,438 
1,100,263 
1,037,508 
383,918 
344,709 
478,003 
478,952 
164,027 
140,044 


521,702 
627,584 
535,058 
71,067,005 
$934,865 


111,674 
a2,119,238 
a2,148,54i 

5,011 
6,430 


1,220,352 
353,683 
388,942 

1,356,649 

1,221,875 

5,758,234 

4,371,319 


890,194 
69,336 
66,943 

904,047 

874,437 

250,943 

261,150 

314,006 

256,877 

1,073,890 

897,552 
46,137 
47,008 

285,686 

277,434 

4,011,322 
4,114,191 

171,919 
80,647 

308,074 

260,890 

660,642 

633,954 


Springfield F. and M., 1920 20,374,875 6,533,418 
Springfield ......... 1919 17,466,993 6,642,767 
State Assurance, Liver- 1920 1,137,534 478,920 
POGE Seiccrodeceanes 1910 910,141 518,173 
Union, Pittsburgh..... 1920 422,356 256,099 
1919 408,860 263,174 
Union Fire, Buffalo... 1920 620,351 365,505 
1919 590,698 371,109 
Virginia F. and M., 1920 2,929,446 1,420,675 
RicHiMOnd 2 .ciccce cs 1919 2,744,956 1,376,541 
alIncludes permanent fund, $500,000. 


1 Includes permanent fund, $200,000. 


Springfield Fire and Marine Insurance Co. 

In 1920, the Springfield Fire and Marine In- 
surance Company, of Springfield, Mass., made 
even greater progress than it did in the preced- 
ing year, large as the increases had been in 
1919. Among the gains denoted by its state- 
ment as of December 31, 1920, are the follow- 
In assets, $3,071,738; in premiums writ- 
ten, $3,308,344; in reinsurance reserve, $2,219,- 
384, and in net surplus, $54,506. The assets of 
the Springfield Fire and Marine, which is the 
largest fire and marine insurance company 
chartered by the State of Massachusetts, now 
amount to $20,374,875. Its reinsurance reserve 
is $11,368,661, and after reserving $200,000 for 
the dividend payable in January and providing 
for all other liabilities, there remains a net sur- 
plus of $4,033,418, which, with $2,500,000 
capital, gives a surplus to policyholders of $6,- 
533,418. The Springfield Fire and Marine has 
paid $85,419,207 of losses since its organization. 
A. W. Damon is president of this strong and 
progressive company, and he is assisted by a 
capable corps of officers. 


ing: 


Virginia Fire and Marine, Richmond 

A considerable increase in the volume of 
business transacted in 1920 is reflected in the 
89th annual financial statement of the Vir- 
ginia Fire and Marine Insurance Company of 
Richmond. This shows that the assets in- 
creased by $185,000 and the unearned premium 
reserve increased $123,000. The company now 
possesses resources aggregating $2,929,446, and 
after setting aside an unearned premium re- 
serve of $1,229,150 and taking care of all 
other liabilities, as well as providing a reserve 
for dividend payable January 1, 1921, of $30,000 
and setting up a contingent reserve of $70,000, 
the company shows a surplus to policyholders 
of $1,420,675, including $500,000 capital. 

The Virginia Fire and Marine is one of the 
oldest Southern companies, and its progress in 
recent years is denoted by an increase in un- 
earned premium reserve in nine years from 
$665,735 to $1,220,150. The officers of the Vir- 
ginia Fire and Marine are: President, William 
H. Palmer; vice-president, E. B. Addison; 
secretary, B. C. Lewis, Jr.; treasurer, J. C. 
Watson; general agent, J. M. Leake; assistant 
general agent, William Palmer Hill. 


The New York Insurance Department has 
just licensed the Atlantica Insurance Company, 
Ltd., of Gothenburg, Sweden, to conduct a 
marine reinsurance business in the State. The 
Atlantica has appointed Carr & Company as 
United States managers. This firm consists of 
Francis C. Carr and Oscar Thieme, who will 
have offices in the Penn Terminal building, 317 
Seventh avenue, New York. 
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GENERAL ACCIDENT 





UNITED STATES BRANCH 
Financial Statement December 31, 1920 


ADMITTED ASSETS 








Main ed BUOEES. cw. os ce cease ecd $4,717,006.75 
SS OTE TTT TO EO 223,649.82 
Cash on Hand and in Banks.......... 381,815.19 
NEES ois Suir a wins aay RAS AS 1,810,821.16 

$7,133,292.92 
Increase in Premium Income.......... $1,612,193.00 
Beopenee in Aneets... ....-.....25<55% $1,579,846.49 














LIABILITIES 

Unearned Premiums................. $2,575,861.22 
et. rere Te 2,824,101.34 

Reserve for Taxes and all other Liabil- 
ar er rrr ee 634,221.94 
$6,034,184.50 
SURPLUS TO POLICYHOLDERS.... 1,099,108.42 
$7 ,133,292.92 
Increase in Reserves..............06: $1,331,227.48 
Increase in Surplus. ...........66.05- $248,619.01 


General Accident Fire & Life Assurance Corporation, uta. 


FREDERICK RICHARDSON, 
United States Manager 


General Building, 
Fourth and Walnut Streets, Philadelphia 























GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice-President, Dallas, Texas 











PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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Life Insurance 








FINDING AND TRAINING AGENTS 
(Continued from. page 4) 


You cannot tell where or when your 
Replies may come months 


then. 
seed will sprout. 
afterwards. 

Keep some of these plans working all the 
time, and all of them some of the time and 
you will uncover plenty of prospects all of the 
time. 

Having gotten a “strike,” as Isaac Walton 
would say, and located a man of ability, per- 
sonality and character who will listen to an 
appeal, then is when the agency director should 
shine; then is when he should be at his very 
best. Impress him with the difference between 
a good job, that may or may not prove per- 
manent, and a life career, founded on service, 
the key-note of a stccess; combining the 
altruism of philanthropy with the economics of 
good business; ministering to a universal need 
with unlimited source of supply, thus guaran- 
teeing tenure of employment, arriving at old 
age not obliged to “rust out,” too often the 
case with the banker, merchant and lawyer; 
but able to pursue his accustomed vocation as 
much as he feels inclined and his physical 
strength will permit. Few lines extend the joy 
and exhilaration of achievement indefinitely as 
does ours. All business is salesmanship, and 
selling protection for women and children, 
old and infirm, plus security for business, 
stands at the top. 

Contrast the freedom of our business with 
that of the mechanic, business or professional 
man, each of whom is occasionally driven by 
his business, against both inclination and con- 
sideration for health and happiness. 

Appeal to his obligation to his family or 
loved ones; his duty to do the best possible for 
them. Cite numerous examples of agents who 
receive handsome incomes, comparing favora- 
bly with any of the professions. If from your 
own branch, so much the better. 


SpectAL Heavy ARTILLERY 

Having bombarded him with your “rapid- 
fire” guns, now open up with your heavy Nylic 
artillery. Go down the line with him from the 
monthly checks of the freshman to the life 
pension of the senior, touching on the way the 
high spots of provision for total physical or 
mental incapacitation; the increasing compen- 
sation in each degree, as a reward for faithful 
service and riper experience; the accumulation 
of a fully paid-up estate through Nylic Mortu- 
ary Benefits; the entire program having the 
official endorsement of the State Insurance De- 
partment, backed by a decision of the Supreme 
Court, protected by special legal reserves now 
amounting to over five million dollars (larger 
than the entire assets of many of our com- 
petitors) ; devised for the sole purpose of guar- 
anteeing a serene and comfortable old age after 
a life well spent. 

Remind him of the seventy-seven senior 

lics in the $200,000 Club in 1920, practicing 
at the height of their profession, ranging from 
the veteran of three score years and ten down 
to the young man with half his life before him, 





the present value of whose annuity is worth 
thousands of dollars. 


Anp Now THE FINAL APPEAL 

Appeal to his pride in having a part in the 
great accomplishments of the future. Oppor- 
tunity is no greater than the program creating 
it; and no program for the future excels that 
of the New York Life. In business for him- 
self, master of his own time, king in his own 
realm, a merchant prince, indeed, dealing in 
wares that “moth and dust doth not corrupt; 
neither thieves break through and steal,” which 
time cannot mar nor destroy, untrammeled by 
strikes, labor troubles, transportation diffi- 
culties, shortage of raw material, fluctuations 
in price, uncertainty of market; calling forth 
the best in his nature; verily, a business in 
which a king might wish to be engaged. 

If you cannot get his signature to the agency 
agreement call in the specialist whom the com- 
pany has provided to assist you, your inspector 
of agencies, and he will help you close the 
contract. 


“How to Train New AGEntTs,”’ By FLAMEN 
BALL 

After you have thoroughly sold the vocation 
of life insurance to your man, and made him 
feel that this is the greatest business in the 
world, rendering the greatest service to 
humanity, I am firmly convinced that the next 
most helpful and important step to take is to 
go out with your new associate and give several 
demonstrations of actually closing cases. 
Nothing I have ever done will take the place 
of this, for it immediately gives confidence to 
the man in his company, his agency director 
and, best of all—in himself. 

After he has signed his contract I say to him, 
that it would be much more profitable for us 
both to go out and talk insurance to a prospec- 
tive buyer than for me to sit here giving my 
theories and ideas. I get him to go over his 
list of acquaintances, asking him to pick out 
three or four who he thinks ought to have some 
life insurance, assuring him that on the first 
three cases thus closed he will get all of the 
commissions and credit of the business, thus 
earning while learning. 

You can see at once that he will be willing to 
put you up against his most likely prospects, 
thus lessening your chances of failure. I find 
that nothing has a more depressing effect on a 
beginner than to see his instructor fall down; 
on the other hand, nothing puts more pep and 
enthusiasm in his very soul if you succeed, be- 
sides some dollars in his pocket, and when an 
agency director appreciates this he does his 
best. It is a good plan to arrange your talks so 
you can draw the agent into the discussions ; it 
makes him feel in a sense that he had a hand 
in the results. This stands him well when he 
goes out alone. 


SHow1nc Him How 
I endeavor to show him that the question- 
naire methods of soliciting are the most fruit- 
ful, for when you ask a prospect a question, he 
has got to think to answer it, thereby giving 
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you, whether he realizes it or not,-his un- 
divided attention. This is the keynote of sales- 
manship. One cannot expect to create desire 
and action if he cannot first create interest. 

Time will not permit me to go too much into 
detail, so I will give you an illustration of how 
I worked with one new agent in a small coun- 
try town: 

We drove out to see a farmer who had a 
good farm and a small family. We knew noth- 
ing about his financial condition. We walked 
up to him and introduced our subject of life 
insurance, whereupon he said he did not care to 
talk about life insurance, as he did not believe 
in it, could invest his money to better ad- 
vantage, etc. I started in by asking him what 
he considered the most valuable thing on the 
farm. He told me his horses. I admitted that 
the horses were valuable, but drew his attention 
to the fact that they could be easily replaced 
if they died. Then I asked him how much 
value the horses would have if he or some one 
did not take them out and direct their actions. 
He admitted they would have none. This 
proved to his mind the point I was driving 
home—that he was the only real asset on the 
place. Then I asked him if he had his house, 
barn and stock insured, to which he indignantly 
replied, “Of course, I have, what do you think 
I am?” I replied that he was proving to me 
that he was a good business man, as he already 
had bought life insurance—for you see, I said, 
“Your house, barn, etc., represent labor, which 
is life.” The only thing now necessary was 
to make him go a little further. I asked him 
if he did not think it just as good business 
judgment to cover the barn or stock he was 
surely going to build up, if he lived, as it was 
to cover the ones he had already produced. 
The change was instantaneous—he was ready 
then to listen to us explain what our policy 
would do for him, and we closed him for two 
thousand. 


More ProsPEcts IN SIGHT 

And by the way, when the agent delivered the 
policy to him, he found he had related to his 
next door neighbor, our interview and asked 
the agent to go and see him, which he did and 
wrote him for three thousand. Then he took 
him to fifteen of his neighbors and brothers, 
writing them all. 

We came back from that trip, wrote the 
garage man, where I stored my car for the night 
and after supper, tackled a hardware merchant, 
where we met one of our greatest obstacles— 
if not the greatest in the business, namely: pro- 
crastination. He told us he thought life insur- 
ance was all right, but he was not going to buy 
it right now. I immediately pinned him down 
by asking him if he expected to buy it some 
day. He told us that he supposed he would. 
Then I asked if he realized that when he did 
buy it he must pay for it from now and that 
by waiting he would lose more money each day 
he waited and his family lose the protection. 


Usinc A ConcRETE ILLUSTRATION 


I illustrated by supposing he bought a rail- 
road ticket from Cleveland to New York; then 
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New Business Paid for in 1920 Including Revivals and Increases 
$110,727.301 


Twenty-Eighth Annual Statement as of December 31st, 1920 


MISSOURI STATE LIFE INSURANCE COMPANY 


ADMITTED ASSETS 


First Mortgage Loans on Real Estate... . $19,301,464.97 
Real Estate (Home Office Building, etc.) 470,400.83 
Loans to Policy Holders on Company’s 
4,168,062.24 
United States Government and Munici- 
pal Bonds 1,964,425.36 
Premium Notes on Policies in Force... . 221,015.33 
Cash in Home Office and Banks not on 
71,332.91 
460,061.03 
750,185.19 
Outstanding and Deferred Premiums... 806,318.93 


$28,213,266.79 





LIABILITIES AND SURPLUS FUNDS 

Policy Reserves $23,829,259.55 
Policy Claims in Process of Adjustment 

Not Due 171,953.00 
Premiums and Interest Paid in Advance 164,710.82 
Dividends Left on Deposit with Company 373,327.25 
Reserved for Taxes payable in 1921 210,649.00 
All Other Liabilities (Including unpaid 

bills and medical fees) 79,787.84 
Total Liabilities $24,829,687.46 
Excess Guarantee Fund to Protect Policy 

Holders, Including Dividends Provision- 

ally Apportioned and Set Aside, Unas- 

signed Surplus, and Capital Stock of 

$1,000,000 3,383,579.33 


~ $28,213,266.79 


1920 RESULTS 





Insurance Gained During 1920 
$3,015,255.74 
9,196,982.89 
1,626,805.08 


New Premium Income 
Total Premium Income 
Income from Investments.......... 


Miscellaneous Income (net) 
Total Income for Year (net) $11,022.328.44 


- = $82,913,169.00 
$198,540.47 


Interest Earned on Mean Ledger Assets in 1920....................05-. 7.24% 
(an.increase from 6.64% in 1919) 


Paid Policy Holders and added to funds held for their benefit during 1920 


Nisin Erm denen eae naaie nee 55% 


Actual to Expected Mortality 


$7,089,646.35 


Directors of the Missouri State Life Insurance Company 


W. FRANK CARTER 
St. Louis 
Carter, Collins & Jones, Attorneys 
HENRY DEISEL, SR. 
Lima, Ohio 
President Deisel-Wemmer Co. 
THEOBALD FELSS 
Cincinnati, Ohio 
President Felss Flour Milling Co. 


J. L. JOHNSTON 


President Liberty Central Trust Co. 


ROBERT McKITTRICK JONES 


St. 
President Robert McKittrick Jones & Co. 
T. F. LAWRENCE 


Vice-President President 


CHAS. A. LEMP 


Vice-President Liberty Central Trust Co. St. Louis 


WALTER S. McLUCAS 


St. Louis Kansas City, Mo. 
President Commerce Trust Co. St. Louis 


EDWARD S. READY 
Helena, Ark. 
President Interstate National Bank 


M. E. SINGLETON 


St. Louis 


J. SHEPPARD SMITH 


Vice-Prest. Mississippi Valley Trust Co. 
D. D. WALKER, JR. 


M. L. WILKINSON 
St. Louis, President Scruggs, Vandervoort & Barney Dry Goods Co. 


Comparative Statement Showing Yearly Growth of Company 


Admitted Assets 
Dec. 31, 1916 
$14,142,052.49 
Dec. 31, 1917 
$17,025,067.71 
Dec. 31, 1918 
$19,895,653.58 


Dec. 31, 1919 


$23,096,073.03 


Dec. 31, 1920 


$28,213,266.79 


Insurance in Force Paid for Basis 
Dec. 31, 1916 
$129,199,279.00 
Dec. 31, 1917 
$156,948,542.00 
Dec. 31, 1918 
$176,746,636.00 


Dec. 31, 1919 


$219,415,635.00 


Dec. 31, 1920 


$302,328,804.00 


‘‘Business Is Good with Me’’ 
This slogan is being carried by over 2100 representatives of this Company in 38 States, from Canada to the Gulf 
and from the Atlantic to the Pacific and across to the Territory of Hawaii, and is being proved by an increase in 
our 1921 business over the same period in 1920. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Jan. 15th, 1921 M. E. SINGLETON, President Home Office, Saint Louis 








18 








when 
his | 
come 
look: 
plain 


polic 
inco1 
incol 
it ou 
sure 


unde 
pelle 
ance 
attet 
ent 
unde 
the 
prot 
rega 
invo 
com 
mon 
port 
prot 
whic 





HE SPECTATOR 


A WEEKLY REVIEW OF INSURANCE 








LIF E 








INS URAN CE SECTION 


New York and Chicago, Thursday, February 10, 1921 








PRINCIPAL AND INCOME 


Proceeds of a Policy Should Be Re- 
garded as Capital 


NOT TREATED AS REVENUE 


Chapter From ‘‘How to Sell Insurance,” By 
William Alexander* 

Every business man is sensitive about the 
difference between principal and income, and 
is likely to do a great deal of growling if his 
wife does not appreciate the distinction. But 
he will be very likely to overlook it himself 
when he first considers the question of insuring 
his life. To most men, even those whose in- 
come is large, a policy for $5000 or $10,000 
looks very big at first. But when it is ex- 
plained to such a man that the proceeds of his 
policy should be regarded as capital and not 
income; and when he observes how small an 
income a capital of $5000 or $10,000 will yield, 
it ought not to be difficult to induce him to in- 
sure for a larger amount, if he can afford to 
do so. 

And just here the advantage to the agent of 
offering insurance on the income plan becomes 
apparent. To provide an adequate income 
under a policy of this kind the prospect is com- 
pelled to apply for a larger amount of insur- 
ance than he would be willing to take if his 
attention should be concentrated on an equival- 
ent amount of insurance payable in one sum 
under a policy of the ordinary kind. One of 
the advantages of income insurance is that it 
protects the beneficiary against the danger of 
regarding principal as income. The capital 
involved in the transaction remains with the 
company, earns interest, and is paid from 
month to month to the widow for whose sup- 
port the policy has been taken. Thus she is 
protected permanently against the dangers 
which would otherwise beset her path. 


A Sarge RuLE 

The majority of your customers will be 
neither the very poor nor the very rich. Those 
who gain the greatest benefit from life insur- 
ance are men of moderate means who have 
failed to accumulate capital—men whose busi- 
hess brings them in a liberal income; profes- 
sional men; men in receipt of salaries sufficient 
to provide for all their needs, but whose earn- 
ings will be cut off as soon as death inter- 
venes. In every such case the man who can 
afford it should take a sufficient amount of 
insurance to produce an income equal to at 
least half the income which he spends in sup- 
Porting himself and his family. If he can do 
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more than this, so much the better; but a man 
who is spending $6000 can hardly expect his 
wife and children to get along on less than 
$3000 a year; and even then retrenchment may 
be necessary. 


PRACTICAL CONCLUSION 

Let us sum up this whole subject by .adopt- 
ing a practical rule. 

The more life insurance a man carries, the 
better off will the beneficiary be. From the 
point of view of the beneficiary no man can be 
over-insured. This question, 
simply, how much can the insured maintain 
The largest amount he can afford to take and 
keep in force will never be too large. 

Some time ago the New York Times re- 
ported that the inheritance taxes on a certain 
estate of $40,000,000 amounted to “more than 
It would be interesting to 


therefore, is 


eleven millions.” 
know how these taxes were paid—whether, for 
example, it was necessary to dispose of valu- 
able securities to meet these immediate obliga- 
tions. However that may be, it is well known 
in financial circles that wealthy men are often 
short of cash. They have so many oppor- 
tunities to embark in promising enterprises 
that they sometimes rely too much upon their 
credit, and if death comes unexpectedly their 
executors are often seriously embarrassed. 
Many wealthy men have met this difficulty by 
insuring their lives for a million or more. But 
thus far no one man has ever carried insurance 
for as much as eleven millions. Every intelli- 
gent insurance salesman will agree, however, 
that if the millionaire referred to above had 
been able to find a sufficient number of re- 
sponsible companies to make up an aggregate 
of eleven million, and had insured for that 
amount, his estate would have been protected 
against very heavy losses. 


Harr A Loar 

Of course the man who has accumulated 
some capital, or the man who is in a business 
that can be continued by his widow, does not 
need as much insurance as the man who has 
saved nothing, and whose income will be 
wholly cut off at his death. 

There are others who need a great deal of 
insurance, and who can afford to pay for it, 
who will absolutely refuse to take an adequate 
amount. There are others whose income is sO 
small that they can save very little. There are 
still others who are well to do, but whose ex- 
penses eat up all their resources, and who are 
unwilling to retrench. In such cases what are 
you todo? Are you to abandon them because 
they cannot, or will not take a sufficient 
amount of insurance to provide a capital suf- 
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ficient to produce an income that will support 
the family? By no means. Half a loaf is bet- 
ter than no bread. If a man cannot be per- 
suaded to take a large amount, induce him to 
take.a moderate amount. Even a very small 
policy may pay a widow’s current expenses and 
give her a chance to turn round while she is 
adapting herself to new conditions. And if 
she and her children should be forced to go to 
work, it will take time to find work, and a 
small policy may be a veritable godsend. As 
we have seen, the laboring man is only able 
to protect his family to this extent. So those 
who have never learned how to work ought 
certainly to be as well protected as the family 
of the day laborer. 

From all this you will see that you will be 
doing a public service when you perstiade peo- 
ple who refuse to take large policies to insure 
for small amounts, 

And remember that the man who submits 
to an examination and becomes a member of 
the co-operative organization which you repre- 
sent (even if he insures for only $500 or $1000) 
may later on see the advantage of taking an 
additional policy—possibly for an adequate 
amount. 


INHERITANCE TAXES 


Information as to Features of Different 
State Laws 


Below will be found data from the laws of 
various States relating to inheritance taxation 
and also brief summaries of recently legal de- 
cisions bearing thereon. 


CoNNECTICUT 

It is expected that the legislature will amend 
the inheritance tax law in two particulars, 
namely, that the tax shall be determined by 
the tax commissioner instead of by the Probate 
Court, and that the tax on remainder estates 
shall be fully determined at the time of the 
death of the testator by the use of mortality 
tables. 

WYoMING 

A new inheritance tax law will come before 

the 1921 session of the Wyoming Legislature. 


WASHINGTON 
In his message to the legislature, the Gov- 
ernor has recommended that the inheritance 
tax on all inheritances over $50,000 shall be 
substantially increased. 


WISscoNnsIN 
The Governor of Wisconsin in his message 
to the legislature states that the inheritance tax 
rates in that State are ridiculously low, and 
that while he advises larger exemption for 








widows and children under that law, he recom- 
mends that the rate of taxation on bequests and 
inheritances to those holding no blood relation- 
ship and who are far removed in blood relation- 
ship be increased, and that there be a reason- 
able increase with respect to the other bene- 
ficiaries on large bequests and inheritances. 
LOUISIANA 

The tax in Louisiana is imposed only upon 
all personal property which has not borne its 
just proportionate tax where (1) the transfer 
is by will or by intestate laws; (2) the transfer 
is made in contemplation of death. Any prop- 
erty transferred without adequate consider- 
ation within ninety days prior to death is pre- 
sumed to have been made in contemplation of 
death. The tax is also imposed under the fol- 
lowing circumstances, and on the following 
property: (1) where decedent or person mak- 
ing the transfer is a resident on all his per- 
sonal property; (2) where decedent or per- 
son making the transfer is a non-resident on 
all his personal property within the State of 
Louisiana. 

Tax payers are divided into two classes, 
with the rates mentioned. (1) Husband, wife, 
direct descendants or ascendants, who are tax- 
able at the rate of 2 per cent, but adopted chil- 
dren are included in this class; (2) all others 
who are taxable at the rate of 5 per cent. 
Exemptions are allowed as follows: Members 
of class one, $10,000, if their respective inter- 
ests do not exceed that amount; where their 
interests exceed $10,000, there is no exemp- 
tion. Transfers to any educational, religious 
or charitable institution are absolutely exempt, 
and it is to be noted that all property is exempt 
from the tax which has already borne its just 
share of taxation, but the burden of proof of 
establishing the exemption is upon the person 
asserting the same. 

Where an inheritance consists of property, 
part of which has previously borne its just 
proportion of taxes, the remainder is taxed. 

The exemption of educational, religious or 
charitable corporations is not limited to do- 
mestic institutions of that character. 

Legatee receiving more than $10,000 is sub- 
ject to tax on entire amount; only shares to 
$10,000 are exempt. 

Missouri 

Inheritance tax papers of Missouri are di- 
vided into four classes, namely: (1) Husband, 
wife, lineal descendant, lineal ancestor, legally 
adopted child or lineal descendant thereof, or 
illegitimate child: (2) wife or widow of son, 
husband of daughter, brother or sister of de- 





Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the app!i- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
any official writes, ‘‘Am well pleased with the letters. 

hall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








scendant thereof, and uncle and aunt or de- 
scendant thereof; (3) brother or sister of 
grandparent or descendant thereof; (4) all 
others. The tax rates on these classes are as 
follows: As to class one, on excess above 
$15,000, as to husband and wife and excess 
above $5000 as to others in the class, 1 per cent 
on the first $25,000, 2 per cent on the next $25,- 
coo, 3 per cent on the next $40,000, 4 per cent 
on the next $120,000, 5 per cent on the next 
$200,000, 6 per cent on the balance. As to 
class two, on excess above $500 except as to 
uncle, aunt or descendant thereof when it is 
on excess above $250, 3 per cent on the first 
$20,000, 6 per cent on the next $20,000, 9 per 
cent on the next $40,000, 12 per cent on the 
next $120,000, 15 per cent on the next $200,000, 
18 per cent on the balance. As to class three, 
on excess above $100, 4 per cent on first $20,- 
000, 8 per cent on the next $20,coo, 12 per cent 
on the next $40,000, 16 per cent on the next 
$120,000, 20 per cent on the next $200,000, 24 
per cent on the balance. As to class four, on 
entire amount unless it is less than $100, 5 per 
cent on the first $20,000, 10 per cent on the next 
$40,000, 20 per cent on the next $120,000, 25 per 
cent on the next $200,000, 30 per cent on the 
balance. 

Transfers for State or municipal purposes or 
for hospital, religious, educational, scientific, 
beneficial or charitable purposes within the 
State or to any religious, denomination or min- 
ister within the State for those purposes are 
absolutely exempt. A non-resident is entitled 
to full exemption. 

A court decision is to the effect that one who 
for eighteen years had resided in another State, 
and three days before his death was brought 
into Missouri where he died, is not a resident 
of Missouri. Note of a resident held by non- 
resident descendant has been held to be prop- 
erty within the State. Tax is payable by each 
individual on share received by him, and is 
collectible out of his interest only. 

The foregoing is compiled from the Prentice- 
Hall Service. 


lhe man who does not need insurance just 
vet may be unable to secure it later on. It is 
better to have and not need than to need and 
not have. 
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Reserve Loan Life, Indiana 

An increased demand for life insurance pro- 
tection since November is reported by the Re- 
The com- 
pany reports that this increase amounts to 18 
per cent for the months of December and 
January as compared with the demand in De- 
cember, 1919, and January, 1920. While the 
total insurance applied for in the past two 
months does not equal the maximum demand 
in the middle months of 1920, the company and 
its general agents in twenty-six States believe 
that the showing for 1921 will be even better 
than that of 1920. This confidence is based on 
the company’s experience throughout tweuty- 


serve Loan Life of Indianapolis. 








OF NEBRASKA 


209 Wilkinson Building 
Corner 12 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, ViceePres. 
Manager of Agents 











F 





over 
durt 
sold 
tor © 
insur 
indus 
sural 
tribu 
value 
disco 


insur 


| 
Califo 


office | 


— 


Pe 


Pro 


Nias 


Reli 

















February 10, 1921 


THE SPECTATOR 


LIFE INSURANCE SECTION 





Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 


OF AMERICA 
DES MOINES, IOWA, 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 











F. D. HARSH, Secretary 








three years, which covers several periods of 
general financial stringency. 

lhe increase in the number of policyholders 
over the country during the past four years, 
during which more legal reserve insurance was 
sold than in the ten years preceding, is a fac- 
tor of potent influence. The grand total of life 
insurance in force, not counting fraternal and 
industrial policies, but only legal reserve in- 
surance, is approximately $36,000,000,000, dis- 
tributed among 18,000,000 policyholders. The 
value of such an example of thrift cannot be 
discounted by the uninsured and the under- 
insured man who is solicited to-day. 


The West Coast Life Insurance Company of 
California held its annual meeting at the home 
office in San Francisco February 8. 





Perfect Personal Protection 
The Combined — 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





aE 
HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 


President and General Manager 














Mr. Fairlie Gets ‘‘Paid-Up Policy” of 
Friendship 

James Fairlie, former actuary of the Illinois 
Insurance Department, and who recently re; 
signed to become vice-president and actuary of 
the Mutual Life of Illinois, upon retiring from 
office was presented by the employees of the de- 
partment with a brand new form of policy, 
and one of which Mr. Fairlie has reason to feel 
proud. A dividend was paid in advance on the 
policy consisting of a handsome brass desk set 
of twelve pieces. The full text of the policy 
follows: 

“Realizing the ‘net value’ of Actuary Jim 
Fairlie, we, the ‘participating’ employees of the 
Division of Insurance, without ‘mean reserve’ 
express our sincere appreciation of him at ‘par 
value,’ without ‘loading,’ and now that he has 
elected to ‘discontinue’ his ‘term’ with the de- 
partment it is only fitting that we admit the 
‘impairment’ caused by his ‘cancellation of 
contract’ with the State, and dip into our ‘sur- 
plus’ even to the extent of ‘impairment of 
capital’ if necessary and present him with a 
‘paid-up policy’ of friendship for ‘life.’ ” 


, 


Continental Life Elects 

At the annual stockholders’ and board mect- 
ings of the Continental Life Insurance Com- 
pany held at Kansas City, Mo., January 26 and 
28, 1921, the following directors were elected: 
James Cowgill, W. T. Kemper, Ben H. Berk- 
shire, Charles M. Howell, A. L. Reeves, Ik. L. 
Miller, E. M. Harber, Frank G. Robinson, J. C. 
Nichols, Frank B. Hiller, John W. Cooper, Joe 
W. Ingram, P. R. Schweich. 

The officers elected for the ensuing year are 
as follows: James Cowgill, chairman of the 
board; John W. Cooper, president; Joe W. In- 
gram, vice-president; A. L. Reeves, vice-presi- 
dent and general counsel; Ben H. Berkshire, 
vice-president; Dr. Frank B. Hiller, medical 
director: P. R. Schweich, secretary; Frank B. 
Dilts. actuary; O. P. M. Biersach, assistant 
secretary; Bess Porter, assistant secretary; de 
R. Moore, assistant secretary. 


—Speakers from the Philadelphia \ssociation of 
Life Underwriters, under the auspices of the Y. M. 
C. A., addressed on Insurance Day colleges, high and 
grammar schools, factory and shop gatherings totalling 
something over 10,000, distributing over 1000 posters 


and 55,000 pamphlets. 
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BIGGEST JANUARY ON RECORD 
Missouri State Life Writes Many Group 
Policies 
The amount of $10,911,761 is reported by the 


Missouri State Life Insurance Company of St. 
Louis for written business for January. This 
smashes all the previous records of the com- 
pany for that month and shows a gain of 72 
per cent over January of 1910. 

The company has adopted the slogan, ‘‘Busi- 
ness is good with me,” for 1921, and it seems 
to fit the case. It proposes to show a gain for 
It has a good start. 
The employees of the following concerns 


the entire year of 192T. 


were insured under group contracts issued by 
the Missouri State Life Insurance Company 
during the month of December, 1920, and 
January, 1921: 
J. S. Merrell 


drugs, St. Louis; 


Drug Company, wholesale 
W. H. Markham & Co., in- 
surance brokers, St. Fox Brothers 
Manufacturing Company, sash and door manu- 
facturers, St. Louis; Commonwealth Steel 
Company, steel castings, Granite City, IIL; 
White Eagle Oil & Refining Company, oil pro- 
ducers, Wichita, Kan.; Chicago Engineering 
Works, Chicago, Ill.; Prufrock-Litton Furni- 
ture Company, retail furniture, St. Louis: 
Bliss Auto Sales Company, Toledo, Ohio: 
Guarantee Shoe Company, San Antonio, Tex.; 
city firemen of Kansas City, Kan.; Inland Oil 
Company, E:1 Dorado, K:n., and the employees 
of R. C. Wieboldt, construction engineers, of 
Chicago. 


Louis; 


Wisconsin Teachers Fund Reported in Bad 
Shape 

Disclosures as to the financial condition of 
the Teachers Retirement Fund of Wisconsin 
were made public recently by the special legis- 
lative committee which has been investigating 
the subject for the past two years. The fund 
is in such condition that unless some ‘steps 
are taken at this session of the legislature to 
amend the law and place the fund on a solvent 
basis it will soon be impossible to pay the an- 
nuities promised under the law. 

To pay the teachers in Wisconsin who are at 
present contributing to the fund the benefits 
promised to them when they retire the sum of 
$13,381,761, with interest from now on, will be 
needed. 

To effect this obligation, the resources of the 
fund consist of assets on hand, $685,000, con- 
tributions of teachers during the next thirty- 
six years $1,261,013, together with all of the 
State appropriations for the next thirty-six 
years, which is equivalent to $1,095,292, making 
a total of $3,041,409. 





Mountain States Life Requests 

Examination 

The Mountain States Life Insurance Com- 

pany of Denver, Colo., requested an examina- 

tion to be made on behalf of the National Con- 

vention of Insurance Commissioners, and it is 

learned that this examination was begun on 

Tuesday last. 

The New England Life Insurance Sales Congress 

will be held in Boston, March 16. 









EXPLANATION OF RATING UP 


Article by M.-E. O’Brien, President of the 
Detroit Life 


The article which follows was written by 
M. E. O’Brien, president of the Detroit Life In- 
surance Company, for its agents. It is short 
and to the point and clearly explains to agents 
the necessity of this practice. 


There are frequent requests made for an 
explanation of the system of rating up. Per- 
haps every agent has a sort of knowledge of 
the real reason for rating up. At the same 
time, a concrete illustration might prove valu- 
able in helping some agent to a more definite 
line of argument which may be utilized advan- 
tageously in an emergency similar to this case. 

First of all, there is no rating up excepting 
when the risk is not a standard risk. Admis- 
sion of that fact is necessary before any ex- 
planation may be made. There was a time 
when no risks excepting standard risks were 
accepted for insurance policies. A risk is con- 
sidered sub-standard by reason of facts de- 
veloped from the examination. Then it is only 
a question for some one to decide in what de- 
gree the risk is sub-standard. This may be 
only determined from the examination which 
divulges the various facts concerning the 
physical well-being of the prospect. 

When you call upon a future policyholder 
whose physical condition has made it necessary 
for the actuarial department to rate him, it is 
wise to ask him if in his opinion a man aged 
fifty-seven should pay a higher rate than a 








Seventy Successful Years 


The year 1921 marks the seven- 
tieth anniversary of our incorpo- 
ration. Ever since 1851 this Com- 
pany has been furnishing unex- 
celled life insurance protection at 
a low net cost. The $728,000,000 
now in force shows that the public 
appreciates the perfect service and 
square dealing it has always re- 
ceived from the Massachusetts 
Mutual. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 


Incorporated 1851. 











THE SPECTATOR 


LIFE INSURANCE SECTION 


man aged thirty-nine. Of course he will readily 
admit that the older man should pay the higher 
rate and he will agree that the death rate at the 
age of fifty-seven is, of course, higher than at 
the age of thirty-nine. On page 134 of the rate 
book you will find the death rate at thirty-nine 
is 9.59 per thousand, and at the age of fifty- 
seven it is 21.33 per thousand. Now, that is 
the scientific reason why the man at fifty-seven 
pays a higher rate than the man at thirty-nine. 
There will be no dispute on that point. 

Let us go another step. Sub-standard ratings 
are not the result of haphazard guess work. 
They are based upon actual records compiled 
by fifty of the leading insurance companies, 
and based upon actual results taken in 100,000 
cases. This investigation demonstrates that a 
man having the particular physical qualifica- 
tions (height and weight) and with other 
characteristics which he possesses from an in- 
surance standpoint, the death rate is exactly 
21.33 per thousand. 

Under the circumstances, that is the reason 
why the rate is fixed at that figure. The 
premiums on all life insurance are based upon 
the death rate per thousand. That is scien- 
tifically figured out in the mortality tables. 


;sTherefore, if the statistics in regard to sub- 


standard cases give us an actual figure on the 
death rate per thousand, it is a very simple mat- 
ter to advance the age to a point where the 
hazard is covered by the additional premium. 
There is every justification for a man at the 
age of fifty-seven paying a higher rate than a 
man of thirty-nine. There is just the same 
justification for making a sub-standard risk 
where the death rate is as high as at age fifty- 
seven normally, pay the rate required at that 
age. 

The whole theory of life insurance is based 
on the American Table of Mortality. This 
table is the result of accrued data properly 
compiled. It is fair and square to the company 
and to the insured. An agent frequently in de- 
livering a policy on a sub-standard risk which 
has been rated up will encounter objections. 
As a matter of fact a sub-standard risk cannot 
afford to go without insurance for a longer 
period than he already has, because the risk is 
his risk as much as it is the risk of the com- 
pany. Asan individual he may live longer than 
the ordinary man at fifty-seven, but the aver- 
age man built as he is, will not, and this is a 
scientific fact which he ought to take into con- 
sideration in making his decision. He really 
cannot afford to take a chance without the in- 
surance when the death rate is twenty-one per 
thousand. 


New Denver Insurance Body 

At a luncheon at the Kenmark hotel in Den- 
ver last week plans were perfected by which 
the fifty-two life insurance companies having 
headquarters or agencies in Denver will form 
an organization of the General Agencies and 
Managers’ Club of Denver. 

The purpose of the new body is the “up- 
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building of the life insurance business,” and to 
look after legislation affecting life insurance. 
The organization will also co-operate with the 
heads of the University of Denver in establisii- 
ing a life insurance school such as is conducted 
by the Carnegie School of Technology at Pitts- 
burgh. 

At the meeting the following committee was 
appointed to formulate plans and draw by-laws 
and other features for completing the new or- 
ganization: Charles E. Knight, R. E. Hoover, 
O. C. Watson and J. H. Harrison. 


Promotion in Old Colony Life 
Joseph McGauley, secretary and treasurer of 
the Old Colony Life of Chicago, has been 
elected vice-president. Robert C. Van Dyke has 
become vice-president and will be given the 
title of secretary at the annual meeting later. 








A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Ill. 




















ASSETS $3,916,856 : 


CONTINENTAL LIFE INSURANCE COMPANY 
INSURANCE IN FORCE $31,573,988 


Our Policy Forms Contain the Following Provisions: 

Double Indemnity for accidental death, Total and permanent disability benefits, Par- 
tial disability benefits, Surgical operation benefits, Annual dividends, Optional methods of 
settlement, Premium loans, Cash loans, Extended insurance, Paid up insurance, Cash sur- 
render values, Insurance to cover policy Loans, Installments certain-Participating. Install- 
ments continuous-Participating. 

Very Attractive Agency Contracts to Reliable Men. 
John W. Cooper, President. 


Kansas City, Missouri 
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HUMOR IN APPLICATIONS 


Many Curious Answers to Questions 
in Reports 
IGNORANCE OF LANGUAGE RESPON- 
SIBLE 
Foreign Examiners Frequently Make State- 
ments Exactly Opposed to One Another 


At first sight it would not appear that much 
humor could be expected in the working of a 
life insurance organization, a business which 
seeks to protect bereaved relatives. Neverthe- 
less, some little experience in the examination 
of applications for insurance, which the writer 
has had in the employment of a large insurance 
company, whose transactions extend to many 
foreign countries, has afforded opportunities 
for gathering crumbs of humor. 

Judging from the statements made by the 
majority of applicants the classes of persons 
who seek protection for their families by life 
insurance would seem to be of extraordinarily 
healthy constitutions. Such an event as a visit 
to a doctor has never occurred within their 
memory, nor indeed have they ever suffered 
from illness of any kind beyond the ordinary 
trivial ailments of childhood days. It is true 
that the searching examination of their physical 
condition which is made by the medical officer 
sometimes reveals a condition considerably at 
variance with the statements contained in the 
application, but we must be charitable and con- 
clude that the nervousness which the candi- 
dates naturally feel at the time of examination 
tends to obscure their memories. 

On the other hand, some applicants (greatly 
in the minority) are unnecessarily frank in 
their revelations, and will even carry us back 
to their early schooldays in order to inform us 
of the cut fingers and bruised limbs which fall 
to their lot in that hazardous period of their 
existence. 

As to habits, the applicant is nearly always 
immaculate. He rarely touches strong liquor, 
or hardly ever. Perhaps he takes “an occa- 
sional drink,” but he is for all purposes (more 
particularly that of life insurance) a practical 
“teetotaler.” 

One East Indian examiner is particular in 
emphasizing that the applicant has been “a 
total abstainer from his very birth!” The 
same examiner described an applicant as “weak 
and vigorous,” and considered another to be 
“rugged and delicate!” 

The information furnished as to the nature 
if the occupations followed by applicants for 
insurance sometimes -discloses an odd com- 
bination of work. For instance, a resident in 
Central America described himself as a “florist 
ind hair weaver,” while a Chinaman stated that 
he was an artist as well asa barber. A Japan- 
ese gentleman reports that he performs the 
widely diverging duties of an “editor and as- 
sistant for a dentist!” It must be somewhat 
distracting to have to write leading editorials 
in the intervals of tooth extraction! 

The company does quite an extensive busi- 
ness in Japan, and some of the expressions 
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Extracts from the Statements of Life Companies for 1920 


The following figures from the statements of life insurance companies, covering the year 1920, have been 
mostly compiled from returns made direct to The Spectator, in addition to those previously published: 





Total 
NAME oF CoMPANY Income 
American Central, Indianapolis........ 
Bevkahere, PutsGeld ood ove ccsewcccmes 
Capital Life. Ottawa os cc ccisscies se 
Central Lite, Fort Sedtts..6icccdcceess 
Continental Life, Toronto ........<. - 731,474 
Excelsior Life, Toronto . «2. 00caccses 1,605,746 
larmers and Traders, Syracuse........ 415,532 
Iederal Reserve, Kansas City......... 303,462 
Guarantee Fund, Omaha............. 2,319,026 
Indiana National, Indianapolis ........ 669,707 
International Life, St. Louis.......... 5,539,821 
Kuithts Life, Pittsburgh. ...66.6660 ea 245,907 
es ee Re eee 187,446 
Manhattan Este, IN. Visas ccceccccceus 3,156,074 
Maryland Assurance, Baltimore........ 212,985 


Metropolitan. (No Wise.s o cccoscccccciess 
Methodist Ministers, Boston........... 


263,519,780 





Wiseliand: Sts Pathe coos x cé:ccscs acess 350, 

WETHAL ERG IN Misc ceiicios es cecd es 126,370,360 
National-\merican, Burlington........ 370,525 
National Guardian, Madison .......... 468,086 
National L. and A., Nashville......... 11,373,576 
Northern Lite, London «isc sc sco «c 954,459 
Northwestern National, Minneapolis. ... 4,499,373 
Northwestern, Omaha .. 00. .<0s00cces< 243,322 
Phenix Mutual, Hartford............. 13,530,189 
WOREAH Ne Were or ently ena edn i Poets 4 1,915,967 
Security’ Mutual, Binghamton......... 2,749,571 
State Life, Indianapolis. .....0..ceces. 6,403,529 
Standard Life, Atlanta ....<ccesececs 1,404,694 
"PRavelera. ERAQUGLG, .cccweneccawacecs,  aueare 
‘Twin Coy Ene, St. Paul. ; 6 <0csseoe 156,819 
United Fidelity, Dallas............... 10,577 
United Life and Accident, Concord.... 700,545 
United States Life, N.Y... .eecsesevs 1,142,112 


* Includes capital. 


1,651,950,151 1,036,360,080 980,913,087 
259,000 152,189 266,969 
3,003,502 1,806,648 866,122 
423,677,719 268,801,764 671,000,181 
20,790 119,914 686,092 
5,025,282 swcccs 1,254,405 


Paid-for 


* Surplus 
Insurance Insurance Admitted to Policy- 








Written Gained Assets holders 
40,137,279 28,800,242 7,674,005 359,354 
21,178,920 14,995,705 28,635,351 1,545,886 

1,703,800 LP yy 5 738,536 140,685 

2,891,532 2,061,691 936,775 76,400 

4,761,249 2,530,955 3,043,149 315,869 

9,344,590 5,011,991 


6,194,958 774,141 
3,201,000 2,328,952 2 
T2tG0GU- 8 8 8 3=«s_sk awase 
34,557,000 
4,088,560 
40,584,575 
3,729,266 
4,291,000 
15,144,659 


3,783,177 


377,563 


2,401,582 
39,505,018 
2,654,313 
3,995,000 177,686 
9,866,785 19,533,502 


2,880,100 768,275 
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40,000,000 


26,499,453 
7,863,854 4,310,765 3,691,219 
50,794,689 35,987,839 10,401,191 

RIGEGGG@ *  wecaen 69,366 


5,745,199 











57,040,823 10,999,370 57,168,930 1,791,987 
4,700,000 1,598,584 9,970,464 240,765 
9,293,000 3,595,805 11,331,434 406,491 
41,571,862 20,296,010 23,772,678 2,012,417 
Sdacae | @eermes 1,093,918 159,806 
539,829 682 422,115,258 195,034,169 16,391,800 
2,003,000 1,015,500 309,400 136,500 
282,000 cawees 735,527 729,853 
8,160,627 1,864,421 269,833 
3,012,775 6,610,441 314,53 











used by the confidential agents employed there 
to report on applicants are truly quaint as 
rendered by the translator. 

Here are a few: “He is gentle by nature 
and of correct habits; he has had no memor- 
able illness; he is gentle and feminish and of 
ordinary report; the applicant wears three 
shirts in the cold season, and yet takes cold 
occasionally; he seems not to lead an uneasy 
life; his parents and brothers are stated to be 
healthy except that two of them are dead soon 
after their birth.” 

A Japanese friend consulted as to the char- 
acter of an applicant writes, somewhat luke- 
warmly, “He is a good enough!” 

The following gem was evolved by a Japan- 
ese agent in connection with an applicant’s 
family history: “The brother, age 50, was only 
lately found to live. Before that the applicant 
did not know even that he had this brother.” 

A Filipino examiner explained the candi- 
date’s underweight in the following convincing 
words: “The applicant’s weight is a little in- 
ferior to the required, as it descends from his 
family to be thin.” 

Here are a few curiosities: The applicant, a 
boy of 14 years, was 6 feet 6 inches in stature; 
an applicant stated that his father died at the 
age of 112, but that the cause of his death was 
not known; the applicant, by name McCaw, 
was found to be suffering from Poli-omyelitis ; 
an East Indian applicant, no doubt a mild 
Hindu, states plaintively that his reason for 
taking out insurance was compulsory saving 
for his daughter’s marriage. 

The following is a letter sent to the com- 
pany’s agent in Vancouver by a Chinese client 
in that city, which may be accepted as an ex- 
cellent specimen of “English as she is wrote” 
by the Oriental: 

“Head Blank Life Co. 

“Mr. H. O. Smith. How you to-day very good 
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Mr. H. O. Smith you yesterday three o’clock 
you came Ponder St. 110% see me in not Back 
me 6 o’clock. Back come me hear a man came 
see me Chen Pay. Now Mr. H. O. Smith you 
like see me you come 721 Main St. Standard 
Junk Co. the Phone Sey 4159 and me Leisure 
could have some time me back come office see 
you Mr. H. O. Smith you not careful. Me We. 
Chen 
Pay. 
The agent reported that after careful study 
he was not quite sure what Mr. Chen Pay 
meant to convey. 


” 





Life Insurance a Better Will 


To describe a life insurance policy as a will 
is more than an illustrative figure of speech. 
Time was when a man would take a five or a 
twenty or a fifty thousand dollar policy payable 
in a single sum to be paid to a single bene- 
ficiary. Nowadays, however, many and many 
a policy is used to do precisely what is ac- 
complished not so effectively by a will. Under 
a single contract a man may provide for the 
immediate payment of a mortgage at his death, 
an income for his widow, a college education 
for his children, an income for his children and 
subsequent lump sum payments to them, an in- 
come and lump sum payments: for his grand- 
children, together with an ultimate philan- 
thropic endowment. These are objects which, 
most of them, commonly are set down in a 
man’s will. At his death court proceedings 
are necessary before payments to any of the 
beneficiaries can be made from the estate; 
these court proceedings involve court costs and 
other legal fees, and in addition to them usually 
there is an administrator’s fee. Delay and ex- 
pense attend the carrying out of testamentary 
provisions. There is no delay, there is no ex- 
pense attached to the diverse distribution made 














CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to thirty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota, Minnesota, Nebraska and Mich- 
igan. Writes both participating and 
non-participating business; is a good 
dividend payer; has up-to-date policy 
forms, and has no apologies to make. 
‘‘Look us up in the books” and write us 
for an agency proposition if interested. 


H. W. Johnson, S. B. Bradford, 
President Sec’y=Treasurer 


W. F. Weese, 
Vice-President and Agency Director 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Insurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS, 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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by a life insurance company. Still more, there 
is no possibility of diminishment of the princi- 
pal sum through taxes, depreciation of securi- 
ties, and administrative costs. Still more, 
many a man would like to encompass the ob- 
jects enumerated above, but his present and 
immediately prospective estate would not 
begin to cover them. A life insurance estate, 
on the other hand, is immediate in its creation 
on payment of the first premium. Well-to-do 
men are keenly interested in estate distribution, 
but relatively few of them know what can be 
done by life insurance in this direction. Take 
some family that you know, and lay out a 
plan of income for its various members; then 
cast up to the amount of insurance necessary 
to provide the income. Present your plan, and 
note the response of interest by the prospect. 
Some men can be reached by one plea, some by 
another. Some may be reached by presenting 
life insurance as a_ substitute  will.—Points 


(Mutual Life). 


Wisconsin Insurance Bills Being Held Back 

Members of the legislature are slow to in- 
troduce bills as the result of a feeling among 
the members that little consideration will be 
given to some legislation not needed at the 
present time. In the State Senate of a score 
of bills which were introduced the first two 
days nearly half of them have already been 
killed. It is said that there are over two 
hundred measures which have been drafted by 
legislative library, now in the pockets of the 
members. Most of these members are reluctant 
to offer their measures at this time because of 
the sentiment in the legislature favoring the 
slaughtering of all legislation not absolutely 
necessary. 

No legislation can be introduced on floor of 
the house by individual members after Febru- 
ary 16. The rule of the legislature is that any 
member can offer bills during the first five 
weeks. After that no bills will be accepted un- 
less they have the approval of the special com- 
mittee. The next ten days will decide as to 
whether there will be the usual amount of 
legislation offered at this session 


Favors Reorganizing Ohio Insurance De- 
partment 

Governor Davis of Ohio has’ recommended 
to the legislature a plan of reorganization of 
the State departments. It will be similar to 
the plan in effect in Illinois. Under the De- 
partment of Commerce he would combine the 
banking department, building and loan depart- 
ment, securities department and the insurance 
department. 

The heads of the different departments will 
be appointed hy the Governor. They in turn 
will appoint their chief subordinates. 


Dr. Peter Fairley Passes Away 


Dr. Peter Fairley, father of A. L. Fairley, 
vice-president of the Great Southern Life In- 
surance Company of Birmingham, Ala., died 
at his home in Jackson, Miss., last week at the 
age of eighty-one after a lingering illness. 


24 





Thursday 








A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
j= SERVICE to its 

policyholders and to its 
agents. Its sound methods 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
Policies are up 








equal terms. 
to date in every respect, and 
contain liberal and attractive 
features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for gool 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 




















lebruary 10, 1921 





BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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Hartford Bill to Let Minors Contract for 
Insurance 

Life insurance companies located in Hart- 
ford and others writing business in Connecticut 
are back of a bill now before the legislature in 
that State which will give minors over fifteen 
years old the right to contract for life, health 
and accident insurance and the right to all 
The Aetna 
Life, Travelers, Connecticut General, Connec- 
ticut Mutual and Pheenix Mutual officers are all 
watching the bill, which was introduced in the 


privileges coming with the policy. 


House of the Legislature by Representative 
Dunham of Wethersfield, himself an insurance 
man. 

In recent years the volume of insurance writ- 
ten for young men and women who are under 
twenty-one has been decidedly large, but owing 
to the present Connecticut laws minors are 
hampered in changing the name of the benefi- 
ciary, in obtaining loans against policies and in 
exercising other insurance rights without con- 
sent of their legal guardian. 

Receiver for Bankers Life of Olathe, Kansas 

Harvey H. Motter, secretary and treasurer 
of the Bankers Life Insurance Company of 
Olathe, Kansas, has been named as receiver 
for the company by the district court of Wyan- 
dotte county, Kansas. This action was taken 
by the company voluntarily in an effort to pro- 
tect the policyholders from any losses in the 
company due to the failure of C. F. Pettyjohn, 
the company’s president, and the L. J. Petty- 
john & Co.’s farm loan business. 

It is asserted by the company’s officials that 
the company is in first class financial condition 
and that the policyholders will not suffer any 
losses. The State Insurance Department as- 
serted that there appeared to be only a very 
slight impairment of the reserves of the com- 
pany and this might be entirely removed if 
the securities held were handled at the actual 
value. 


Life Insurance Law Book Out 

The 1920 volume of Life Insurance Laws, 
published by the Association of Life Insurance 
Presidents for its members, is now being dis- 
tributed. The book seventy-one 
statutes affecting life insurance companies in 
the United States and Canada. 

In his preface to the volume, Manager 
George T. Wight says: “All together seventy- 
one statutes affecting foreign life insurance 


contains 


companies were enacted during the year and 
are included in this volume. This is the larg- 
est number of such laws which has been en- 
acted in an even-numbered year since the asso- 


ciation was organized. 


Guardian Life Agents Write $7,000,000 in 
“Hansen” Month 

T. Louis Hansen, recently elected vice-presi- 
dent of the Guardian Life Insurance Company 
of America, has received a signal tribute in 
honor of his completion, on January 13, of 
twenty-five years of service at the home office. 
The month of January was designated as 
“Hansen Month” in his honor and, to show in 
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unmistakable fashion their appreciation of the 
man who has so successfully guided the des- 


tines of the agency department since his ap- 
pointment as superintendent of agencies in 
1914, the field ferce produced more than $7,- 
On January 31, the 


000,000 during the month. 
last day of “Hansen Month,” all records for 
submitted business were broken, the applica- 
tions received on that day totaling more than 
a million dollars—$1,022,200, to be exact. This 
almost $300,000 the 
largest day and shows what efforts the agency 
forth to 


surpasses by previous 


organization put make “Hansen 
Month” such an unqualified success. 


Perez F. Huff Dines Agents 

George T. Wilson was the principal speaker 
at a luncheon given by Perez I*. Huff, general 
agent of the Life Department, Travelers’ In- 
surance Company, to about sixty of his agents. 

Mr. Huff presented prizes to his agents for 
the work performed in 1920. The first and 
second prizes to agents producing the largest 
amount of insurance was awarded to A. C. 
The first 


prize for the largest number of applications 


Joseph and Miss Mary L. Shapiro. 
was won by Michael J. Delehanty, who wrote 
364 applications in 1920. The second prize 
went to Henry M. Harris. 


Lamar Life Officers Re-elected 


The annual stockholders of the Lamar Life 
Insurance of Jackson, Miss., was held at the 
company’s home office last week. This was 
followed by a meeting of the directors, re- 
sulting in the re-election of the fotlowing of- 
H. S. Weston, president; C. W. Welty, 
manager: A. FE. 


ficers: 
vice-president and general 
Babbit, actuary; J. O. Segura, medical director ; 
W. C. Wells, general counsel. In addition to 
these, P. T. Lutkin was elected vice-president, 
W. D. Owens secretary and A. G. Miller 


cashier and assistant secretary. 


Joins Life Presidents 
At the regular meeting of the Association of 
Life Insurance Presidents last week the Mich- 
igan Mutual Life Insurance Company of De- 
troit, Mich., was unanimously elected to mem- 
association now consists of 
The Michigan Mutual 


bership. The 
forty-eight companies. 
Life began business in November, 1857. Its 
president is John J. Mooney. Its admitted 
assets on December 31, 1919, were $14,276,061 
and its insurance in force on that date was 
$73,721,234. 


Denver Sales Congress February 9 and 10 

The Colorado Association of Life Under- 
writers will hold its first sales congress Feb- 
ruary 9 and 10, beginning with a banquet at 
the Albany Hotel on the oth, which will bring 
to Denver delegates from Colorado, Wyoming, 
western Nebraska and northern New Mexico. 
The National Association of Life Underwrit- 
rs is booking fifty-two meetings similar to 
the one to be held in Denver in the larger 
cities of the country. 





THE PROSPEROUS AGENT 
Some Extracts from the New Book for Life 
Solicitors 
This little book is in 54 short chapters, each 
one dealing with some qualification that aids 
the agent in carving out a successful career. 
The character of this unique book can be 
gathered from the following extracts: 


INTELLIGENCE 

It is conceivable that a man who cannot 
read should sell books. And the intrinsic value 
of life insurance is so great that even a fool 
might be able to place it here and there with 
intelligent people. But it would be ill-placed, 
and much of it would be abandoned. 

It is possible that a man without training 
might learn to be a_ skillful surgeon, but 
imagine the havoc among the innocent victims 
whom he carved up in the beginning. No; the 
agent who hopes to achieve conspicuous suc- 
cess, and serve the public wisely and well, must 
have intelligence. This is so obvious that it 
needs no demonstration. 


INTEGRITY 

That integrity is essential may be questioned 
in certain quarters; for undoubtedly there are 
instances where dishonest men have succeeded 
temporarily as insurance salesmen. But such 
men can never hope for conspicuous and per- 
manent success. Therefore, I believe that hon- 
esty is not simply the best policy for the agent: 
it is one of his necessary qualities. 
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Nor is that all. I contend that there is no 
business in which integrity is more important. 
As we shall see later on, the agent’s success 
in all cases will depend on whether he can 
win the confidence of his customers. There- 
fore, as will also be shown hereafter, he must 
be a man of character, and build up a reputa- 
tion for honesty, reliability, integrity of pur- 
pose, and a disinterested spirit of service. If 
he does not, he will fail. 


RECAPITULATION 


All successful agents, then, must have in- 
dustry, intelligence and integrity. In other 
respects they may differ widely. And it is well 
that this is so; for there are all sorts of people 
in the world; and many different kinds of 
agents are needed to deal with them success- 
fully. 

It is not necessary, for example, that all 
agents should have genius or talent, or be 
highly intellectual, or be highly educated, to 
be of exalted station. But it is necessary for 
them to have industry, intelligence and integ- 
rity, coupled with determination. Then they 
will reap a far richer reward than if they are 
driven by selfishness, or greed, or even self- 
interest; for in the life insurance business the 
agent who serves the public best makes the 
most money. 

This book will have great practical value to 
field men, new and old, and to those who select 
and train life insurance agents. Price, in 
cardboard, $1.00; bound in red cloth, $1.50. 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 














Alberta Life Agents Arrested in British 
Columbia 

Two agents of the Alberta Life and Accident 
Insurance Company, Sydney H. Barry and Roy 
Stringer, were recently arrested in New West- 
minster, British Columbia, charged with solicit- 
ing insurance for an unlicensed company. They 
were released on bail, both claiming that they 
were not aware that they were committing an 
offense, as they understood the application for 
a license to write accident and health insurance 
had been filed with the government provincial 
superintendent. 
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attention. 
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the third. 


(Established 1860) 
50 Union Square 








THE GUARDIAN LIFE HEALTH SERVICE 


A genuine service to policyholders—An unusual selling aid. 


The results of health examinations under The Guardian Life 
Insurance Company of America’s Health Service during the 


34% were found to have some moderate physical’, ,' 
impairment or defect requiring some form of 
hygienic guidance or minor medical atten- 


33% were found to have some moderate physi- 
cal impairment or defect requiring some 
form of medical supervision or treatment 
in addition to hygienic guidance. 

17% were found to have some slight physical 
impairment or defect requiring observa- 


13% were found to have some advanced physical 
impairment or defect requiring systematic 
medical supervision or treatment. 

3% were found to have some serious impairment 
or defect urgently demanding immediate 


Conclusive evidence of the value of this service to the policy- 
The Health Service is part of the Guardian’s compre- 
hensive program of service to the policyholder while living. 
Every person protected by a Guardian contract is entitled to the 
privileges of the Life Extension Institute without cost, includ- 
ing an annual medical examination every year beginning with 


Service to policyholders is the best service to agents. 


THE GUARDIAN LIFE INSURANCE CO. OF AMERICA 


For a direct Agency connection address 


T. LOUIS HANSEN, Vice-President 
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New York City 
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asked if he would walk all the way to Erie to 
get on the train. Needless for me to give you 
his answer. I showed him that that was just 
what happened when he deferred buying his in- 
surance only he had to pay more for his ticket 
when he did buy it, and he also cheated his 
family all this time out of a very comfortable 
ride. We closed him also. 

Could all of this been accomplished had we 
remained on the agent’s comfortable front 
porch? After you bring home the bacon— 
that’s the time to get the wife interested and 
enthusiastic. 

This man made the big club his first year 

While traveling around with the agent in 
this way you have a splendid opportunity to 
give him all of your selling talk so as to pre- 
pare him with effective answers for every ob- 
jection. You also can school him in handling 
competition cases when they arise. You can 
show him that he must not waste his time, as 
it's his only capital. Tell him most men who 
fail in this business fail because they do not 
work conscientiously, and that he'll find the 
business at the other man’s desk, not at his. 
Push your man out on his own resources; fol- 
low him up, and, in short, treat him like a 
“regular fellow,” just as you would like to be 
treated, then watch him grow, developing de- 
sire, ambition, will power, initiative and en- 
thusiasm—that’s what gets results. 


Sales Congress at Columbus, S. C. 
The two-day sales congress conducted at Co- 
lumbus, S. C., was one of the best attended 
meetings of insurance men ever held in the 
State, according to F. S. Munsell, chairman of 
the executive committee of the South Carolina 
Life Underwriters Association, The speakers 
included Orville Thorp, president of the Na- 
tional Association, who discussed the service of 
life insurance for the purpose of covering in- 
heritance taxes; Charles W. Scovel and W. A. 
McSwain, State Insurance Commissioner. 
At a regular business session of the associa- 
tion, Frank E. Brodnax and Wilson Gibbes 
were re-elected president and secretary. 


Security Mutual Life, Binghamton, N. Y. 

Last year was a very satisfactory one for 
the Security Mutual Life of Binghamton, its 
assets having increased over $1,090,000, while 
its surplus increased about $137,000. Its in- 
come advanced $160,000, its new business paid 
for amounted to $9,293,000, and it closed the 
year with $67,252,413 of insurance in force— 
an increase of nearly $4,000,000. The company 
has paid policyholders and beneficiaries, since 
its organization the sum of $18,494,936. David 
S. Dickenson is president of the Security 
Mutual, and Albert B. Howe is its vice-presi- 
dent. 


Bills Introduced in New Jersey 
Among the insurance bills introduced in the 
legislature of New Jersey are one to permit 
any agent of any industrial insurance company 
of that State to receive the full and legal com- 
missions written on any man, woman or child 
of the colored race, in order to prevent dis- 








UNFAIR FEDERAL TAXES ON LIFE 
INSURANCE 


What is the position of one who has 
sought insurance protection, in so far as 
Federal taxes are concerned? In the 
first place, he pays a tax at the rate of 
eighty cents per $1000 of insurance for 
the privilege of insuring his life. In the 
second place, he pays a personal tax upon 
so much of his income as is required to 
pay the premium upon his insurance. 
In the third place, the amount he pays 
as a premium is again taxed when it 
reaches the company of which he is a 
member. In the fourth place, if the 
assessment of an excess profits tax is 
upheld by the courts the premium is 
again taxed. In the fifth place, so much 
of his premium as is held by the com- 
pany for contingencies is again taxed as 
a capital stock tax. In the sixth place, 
when the amount insured is paid to his 
estate it is again taxed. Thus two Fed- 
eral taxes are paid upon the amount of 
the insurance and four Federal taxes 
upon the premiums, in whole or in part. 
This is taxation with a vengeance. The 
insured is caught coming, standing still 
and going, in a transaction which he does 
not enter into for profit and in which 
there can be no profit—From E. E. 
Rhodes’ address before the Association 
of Life Insurance Presidents. 











crimination against colored persons. Another 
is aimed to prevent any industrial insurance 
company in New Jersey from collecting the 
premium on any and all industrial policies 
which have been dated and issued- one week 
previous to delivery of same. Still another is 
intended to compel any and all firms and cor- 
porations engaged in the ordinary and industrial 
life insurance business in New Jersey to pay 
any and all commissions to an agent writing 
the business as soon as the premium has been 
paid, and also to pay to agents who have re- 
linquished their services with said companies, 
the full first year’s commission. 
Anti-Rebate Act Urged 

In his farewell message Governor Brough, 
of Arkansas, recommended the enactment 
of anti-rebate and agents’ classification acts. 
He said that the Insurance Department last 
year yielded a total revenue to the State of 
$368,011 and’ that in a short time the revenue 
should amount to as much as $500,000 a year. 

In the organization of the House and Senate 
the following committees on insurance were 
appointed: House, Allen Kennedy, chairman; 
William Horowitz, R. S. Hudson, Harvey 
Parnell, S. A. Miller, H. B. Arnold, G. L. 
Smith, Wilson Cardwell, Joe Johnson, M. 
Brooks Norfleet, C. H. Herndon. Senate, 
Claude Thompson, chairman; J. R. Woods, 
R. C. Stewart, W. A. Jackson and Peter 
Deisch. 
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Wins Suit Against Eureka Life 

A decision against the Eureka Life has been 
rendered in the Baltimore courts by Judge 
Soper in the suit of the estate of Annie Slots 
for payment of an alleged suicide claim. A 
verdict against the company was rendered by 
the jury and the court ruled the company must 
pay the policy of $250 with interest. 

This case was an unusual one. George Engle- 
hardt the deceased, was said to have killed his 
sister, Mrs. Annie Slots, who was the bene- 
ficiary; a boarder in her home, a Mrs. Allen, 
and is then said to have shot himself. The 
coroner gave a verdict of suicide. All four 
were insured in the Eureka. 

The companies paid the claims on the three 
murdered parties, but refused to pay the Engle- 
hardt claim. Although it is believed that 
Englehardt was a suicide the company was not 
able to definitely establish that fact, as there 
were no witnesses to the shooting of the quar- 
tette. In addition, Englehardt was found with 
a bullet wound in the back of his head with the 
revolver lying on his arm. 


New Offices for Joseph Froggatt 

Joseph Froggatt & Co., Inc., insurance ac- 
countants of 25 Church Street, have estab- 
lished several branch offices to care for the 
rapidly increasing business of the company. 
A new office has been placed in Newark, N. J., 
with James Larsen as manager and Joseph 
Froggatt, Jr., as assistant manager. 

An office has also been established in Phila- 
delphia, with Allen B. Doty as manager. N. 
C. Frase has been appointed manager of the 
Chicago office, and B. E. Hobart assistant man- 
ager. 

Mr. Froggatt has thus strengthened an al- 
ready strong organization which is well able 
to serve the insurance business effectively. 
Reserve Health & Accident Temporarily 

Suspended 

The Reserve Health & Accident Insurance 
Company of Topeka, Kansas, a mutual benefit, 
has been temporarily suspended from transact- 
ing business by Frank L. Travis, superintend- 
ent of insurance. The company’s financial 
condition has been under examination for 
some time, and the order to suspend was issued 
to give the company and department officials 
a chance to straighten up the business, and de- 
termine whether or not it should be allowed 
to continue to operate. 

The total income of this company in 1920 
was $35,043, expenditures $33,133, total admit- 
ted assets $36,572, and net surplus $36,176. 


Appointments in Commercial Casualty 

The Commercial Casualty Insurance Com- 
pany of Newark, N. J., announces the appoint- 
ment of William R. Griffin as assistant secre- 
tary and William A. Herr as comptroller. 


—General Putitoff is not a Russian—just a natural 
enemy to fire prevention and protection, to business 
promptness and other economic essentials, commanding 
a numerous and varied procrastinative army of the 
negligent, lax, imprudent, slovenly and, perhaps, 
criminal sorts.—Glens Falls Now and Then. 
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LARGEST FIRE INSURANCE CO., 1 991 
Chartered by the State of Massachusetts 


SPRINGFIELD 





Fire & Marine Insurance Company 


of Springfield, Massachusetts 
CASH CAPITAL $2, 500, 000.00 


Seventy-second Annual Statement, January 1, 1921 


ASSETS 


Cash on hand, in Banks and Cash Items.... 
Cash in hands of Agents and in course of col- 
a a ga aS sk Dig sin tk 2,182,878 .25 





$2,724,400.79 





Aocrwued Interest, etc... .. 6... cece cc eees 377,812.07 
Real Estate Unincumbered................ 335,000. 00 
Loans on Mortgage (first lien)............. 2,600,770. 00 
ci ik al ae acy a 2,589,856 . 00 
NN ee 1,677,340. 00 
Demponameous Stocks... ...............25. 1,098,047 . 00 
Government Bonds...................005: 2,737,000. 00 
SIE owe bas veae ees pesveses 1,114,391. 00 
State, County and Municipal Bonds........ 1,241,380. 00 
Miscellaneous Bonds...................... 1,696,000. 00 

oo LE) ) $20,374,875.11 

LIABILITIES 

NE $2,500,000.00 
Reserve for Re=-Insurance................ 11,368,661.47 
Reserve for all unpaid Losses............ 1,732,795.96 
Reserve for all other Liabilities.......... 540,000.00 
Reserve for January 1921 Dividend...... 200,000.00 

TOTAL LIABILITIES...........:. $16,341,457.43 
I, «5a one ca baued seas > oes 4,033,417.68 
SURPLUS TO POLICY HOLDERS....... 6,533,417.68 


LOSSES PAID SINCE ORGANIZATION. .$85,419,297.27 





A. W. DAMON, President W. B. CRUTTENDEN, Asst. Sec. 
G. G. BULKLEY, Vice President W. A. HEBERT, Asst. Sec. 

E. H, HILDRETH, Secretary C. L. GARNETT, Asst. Sec. 

F. H. WILLIAMS, Treasurer F. A.SCHLESINGER, Asst. Treas. 





Western Department, Chicago, III. 
HARDING & LININGER, Managers 
E. G. CARLISLE, Assistant Manager C.E.VARLEY, Asst. Manager 
L. P. VOORHEES, Cashier 
Resident Director 
A. F. DEAN 





Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 





Marine Department, New York City 


TALBOT, BIRD & CO., Inc., General Marine Managers, 
63-65 Beaver Street 





Agencies in all Prominent Localities throughout the United 
States and Canada 


METROPOLITAN DISTRICT AGENT 
CHAS. G. SMITH, 


No. 1 LIBERTY STREET 





IT IS VITALLY IMPORTANT 


as a salesman of Commercial Accident and Health Dis-” 
ability policies that you learn more about Continental In- 

come Protection forms—the forms that sell and stay sold, 

backed by the greatest Accident and Health Insurance 

organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. Alexander, Pres. 


General Offices: Chicago, U. S. A. 
Canadian Head Offices: Toronto, Ontaria 


Thursday 











- United States Fidelity & 
Guaranty Company 


Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 
JOHN R. BLAND, President 


oy el 30, 1920. 
reek rel PAID IN CASH. . $4,500, 000.00 
SURPL : ae 941, 668.16. 
RESERVES. <a: 683, 173.62 24,624,841.78 


TOTAL CAPITAL, SURPLUS : AND ) RESERVES. ....+ $29,124,841.7g 




















Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men - 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 

















THE SIGN OF GOOD CASUALTY INSURANCE . 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER . 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established" 1869 





LONDON GUARANTEE z ACCIDENT TT 0, Ltd, °Enavano™ 


Head Office: CHICAGO, ILL. PF. W. LAWSON, Gereral Manager 





F. J. WALTERS, Resident Manager, 55 s Joh be Sueet. New York. r 


STOKES, PACKA ow 
Resident thas 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CON ~~ Managers 145 Milk Street, Boston, M7-<a. 


American Indemnity Company 


Home Office, ~ 
Cash Capital $600,000 








Galveston, Texas 
Assets, Over $2,000,000 . 





Buffalo Fire Office of Buffalo, New York. General 
Agents for Fidelity and Surety Bonds in the Counties - 
of Erie, Chautauqua, Cattaraugus and Niagara. ~~ 





Responsible Agents Wanted Where not Represented. 
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I OBSERVATIONS IN THE CASUALTY FIELD 





London Guarantee and Accident Company, 
Ltd. 

The twenty-eighth annual statement of the 
United States branch of the London Guaran- 
tee and Accident Company, Ltd., of London, 
Eng., discloses that the company named made 
remarkable advances in 1920. It gained con- 
siderably over $2,500,000 in assets, increased its 
unearned premium reserve over $900,000, added 
about $1,144,000 to its compensation and liabil- 
ity claim reserve, increased its credit depart- 
ment reserve by about $126,000, and, after pro- 
viding reserves for taxes and other expenses, 
and setting aside a voluntary additional re- 
serve for contingencies of $700,000, it shows a 
surplus to policyholders of $1,251,910. Its as- 
sets now amount to $16,700,035, and comprise 
Government, State, municipal, railroad and 
public utility bonds valued at $12,044,985, 
stocks to the value of $315,600, first mortgages 
on real estate, $17,000; cash, $760,941; interest 
due and accrued, $204,945; premiums in course 
of collection not over three months due, $2,- 
876,346, and other assets, $480,218. 

The London Guarantee and Accident writes 
numerous classes of risks, and has built up a 
fine reputation and a strong organization dur- 
ing the long period it has been operating in 
this country. F. W. Lawson, of Chicago, is 
general manager of the United States branch. 

So great has been the progress of the east- 
ern department of the London Guarantee and 
Accident under the management of F. J. 
Walters, that its offices will be moved about 
May 1 to the building immediately adjoining 
No. 80 Maiden Lane, New York, on the East 
Side, which will probably be known as No. 94. 
By occupying this new building, the Eastern 
department will have ample facilities for further 
development. This branch of the London 
Guarantee and Accident increased its writings 
in the various lines in 1920 about $1,000,000 in 
premiums, its total annual premiums now being 
about $3,500,000. 





Lloyds Plate Glass Insurance Company 
An inspection of the financial statement of 
the Lloyds Plate Glass Insurance Company of 
New York as of December 31, 1920, shows that 
that company made large advances in impor- 
tant items last year. For example, its assets 
increased $466,713, or about 44 per cent, and 
now aggregate $1,524,142; its reinsurance re- 
serve now stands at $718,572, representing an 
increase during the year of $247,083, or over 
50 per cent, and the net surplus is now $288,- 
663, against $167,006 a year ago, an increase 
of $421,657, or over 70 per cent. : 
In the thirty-nine years since its formation 
the Lloyds Plate Glass Insurance Company 
has paid losses amounting to $6,887,806. The 
management of this company has always been 
Progressive, and it is clear from the above 
that the year 1920 was the greatest one in its 


long and honorable career. The company car- 
ries a cash balance of over $126,000, owns 
Liberty Bonds and United States Certificates of 
Indebtedness to the amount of $130,000, and 
other bonds and stocks valued at $433,904, and 
also has $519,500 loaned on bond and mort- 
gage on real estate. With a surplus to policy- 
holders of $538,663 and its high reputation 
gained by nearly four decades of fair dealing, 
the Lloyds Plate Glass Insurance Company is 
in a strong position to still further augment its 
business and usefulness from year to year in 
the future. 

The company’s net premium last year was 
$1,430,718 and its loss payments amounted to 
$622,775, giving the company a loss ratio of 
but 43.5 per cent. Its dividend payments in 
1920 were $30,000. The company is licensed in 
all but a few of the States. 

The management of the company is mainly 
conducted by President William T. Woods and 
Secretary Charles E. W. Chambers, who have 
held their respective offices for a long time 
past. William A. Nash is vice-president and 
Robert K. Meneely is superintendent of agents. 


Interstate Casualty Company, Birmingham 


A considerable increase in business is denoted 
by the December 31, 1920, statement of the In- 
terstate Casualty Company, of Birmingham, 
Ala. This shows that the reinsurance reserve 
increased over $124,000 last year, indicating a 
considerable advance in the company’s pre- 
mium income. The company’s assets now 
amount to $923,932, and it has a surplus as to 
policyholders of $401,340, including $300,000 
capital. It holds $122,765 of Liberty Loan 
Bonds and War Savings Stamps; $342,722 of 
State, county and municipal bonds; $18,450 of 
other bonds; has $29,500 loaned on real estate; 
owns real estate valued at $165,225, and had a 
cash balance of $47,810, its other assets includ- 
ing premiums, rents, etc. The unearned pre- 
mitm fund now amounts to $223,653, while the 
reserve for losses and claims is $246,672. The 
Interstate Casualty has made steady gains in 
business for many years. Its principal officers 
are: President and general counsel, J. T. 
Stokely; vice-president, W. H. Dale: secre- 
tary and treasurer, D. B. Lightner. 


Fewer Ohio Industrial Accidents in January 


Only forty-eight fatal accidents were re- 
ported to the Ohio Industrial Commission dur- 
ing the month of January, the smallest number 
in several years for any month of the year. 
During the year 1920 the average number of 
fatal accidents were about sixty. 

There was also a large reduction in the 
number of industrial accidents for the month. 
This decrease no doubt is due to the industrial 
inactivity in this State. 

—Fifty-six thousand people were killed during 1919 
as a result of automobile accidents, an average of 
more than 4000 a month, or more than 1000 a week. 
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Southern Surety Company, Des Moines 

With over $1,400,000 increase in net premi- 
ums in 1920, and with losses and expenses 
amounting to less than 80 per cent of premi- 
ums, the annual statement of the Southern 
Surety Company of Des Moines, for the year 
1920, naturally makes a fine exhibit. It shows 
an increase of $859,406 in admitted assets, an 
increase of $354,944 in unearned premiums, an 
increase of $356,038 in claim reserve, and an 
increase in net surplus of $12,720, after the 
payment of $120,933 for dividends. 

The admitted assets now amount to $4,667,- 
299; the unearned premium reserve is $1,757,- 
990; the reserve for claims (adjusted and un- 
adjusted) is $841,522, and after providing for 
other liabilities, including a special and contin- 
gent reserve of $75,000, there remains a net 
surplus of $577,560, which, with $1,000,000 cap- 
ital, gives the company a surplus to policy- 
holders of $1,577,560. 

This statement denotes a degree of strength 
and progressiveness which is greatly to the 
credit of the management of the Southern 
Surety Company. 


NEW AUTOMOBILE ORGANIZATIONS 


Committee Appointed to Consider Question 
by Eastern Conference 

A recent meeting of the Eastern Automobile 
Underwriters Conference resulted in the ap- 
pointment of a committee to consider the 
formation of a new organization, or possibly 
the incorporation of the Automobile Under- 
writers Detective Bureau, to handle the legal 
questions which are constantly appearing in the 
automobile insurance business. In other words, 
this will be an organization to which may be 
referred suspicious cases pertaining to thefts 
and any other criminal hazards connected with 
the business. It is planned to organize the new 
corporation upon very broad lines. 

It is pointed out that here is a class of busi- 
ness which has grown to great proportions. 
It is peculiarly afflicted with fraudulent 
hazards, yet there has been no department or- 
ganized to cope with the situation. 

This committee, of which N. S. Barton, pres- 
ident of the Queen Insurance Company, is 
chairman, will report to the members of the° 
Eastern Conference at a meeting to be called 
in the near future. 

The other members of the committee are 
Douglas Cox, W. M. Ballard, Richard O’Con- 
nor, C. S. Timberly and O. R. Beckwith. 





Etna Class Hears A. M. Murray 
The Etna class in insurance, which js held 
each Monday by the New York office of the 
Etna Life and affiliated companies, was given 
over to the study of Workmen’s Compensation 
Rules and Rates this week. A. M. Murray 
led the discussion. 
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Positions Wanted 


Actuarial 


Actuarial 














POSITION WANTED 


By a young man with six years’ experience in life 
insurance general agency. At present employed, 
but desires change. Thoroughly competent, 
good references. New York City preferred, but 
would go elsewhere. Address B. F. K. carefof 
the SpEcTATOR, P. O. Box 1117, New York City. 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 





FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULT'NG ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 











| Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Auto- National Union | New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 


surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 





J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 

















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mar., ROCHESTER 


PAUL L. WOOLSTON 
INSURANCE EXAMINER, 





W. H. GOULD 
ACTUARY & EXAMINER 








ACTUARY AND ACCOUNTANT SYSTEM REVISION 
MAJESTIC BLDG., DENVER, COL. 256 BROADWAY NEW YORK 
DONALD F. CAMPBELL W. R. HALLIDAY 
CONSULTING ACTUARY CONSULTING 
76 WEST MONROE ST. CHICAGO ACTUARY 
Telephone, Randolph 918 INSURANCE EXCHANGE CHICAGO 














SOBRINOS DE EZQUIAGA 
ESTABLISHED]1821 © 
General Insurance Agents 


Box 351 


San Juan Porto Rico 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansor Bidg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 























J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal! Life Companies, Associations or 

Orders. : . 

Temporary money advanced on strictly private 
arrangements. i 

All communcations held personal and confidential. 


JULIAN C. HARVEY 


GEORGE B. BUCK 
ACTUARY 











Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 











Actuarial 





CONSULTING 
ACTUARY ae 
CHEMICAL BUILDING ST. LOUIS, MO. 256 BROADWAY NEW YORK 
. A. 
JNO COPELAND T. J. McCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 








| tee ee 


Colcord Bidg., OKLAHOMA CITY, OKLA. 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F,. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Blidg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 





1 Jackson Place, N. W. Independent Life Building 








go 
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Insurance Lawyers 








ELAN D 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, ‘ 
Illinois Life, Boston Mutual and American Consui at Bel- 
fast. Cables: MclIldowie, Belfast. 











Insurance Examiners and Adiusters 








BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Phone Rector 8591-0538-0652 
INSURANCE ADJUSTERS 


APPRAISEMENTS 
INVESTIGATIONS—ADJUST MENTS 








COLLISION 
FIRE—THEFT 
PROPERTY DAMAGE 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 


Adjuster for Casualty Companies 
1110 Mutual Bildg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 











General Accident Fire and Life of Perth 


Marked progress has been made by the 
United States branch of the General Accident 
Fire and Life Assurance Corporation, Ltd., of 
Perth, Scotland, under the management of 
Frederick Richardson, whose headquarters are 
in the General Building, Philadelphia, Pa. 
During the past year increases in important 
items were made as follows: In assets, $1,- 
579,846; in reserves, $1,331,227; in surplus, 
$248,619, and in premium income, $1,612,193. 
The company’s United States branch now pos- 
sesses resources amounting to $7,133,203, and 
showed a surplus to policyholders on Decem- 
ber 31 last of $1,000,108. Of its assets the sum 
of $4,717,007 is represented by bonds and 
stocks; $223,650 by real estate, $381,815 by 
cash, and $1,810,821 by. outstanding premiums 
and other items. The company’s American re- 
serve for unearned premiums is now $2,575,861, 
and its loss reserve is $2,824,101. When it is 
recalled that but three years ago the company’s 
American assets amounted to less than $3,400,- 
000, and its surplus to slightly over $600,000, 
its rapid progress can readily be appreciated. 


—There are constantly about 3,000,000 persons 
seriously ill. Approximately 400 out of 1000 persons 
are sick each year. 





PROGRAM ANNOUNCED 


Health and Accident Underwriters 
Conference 








MIDWINTER MEETING IN CINCINNATI 





Entertainment and Business Combined— 
Well Known Speakers Included in 
Excellent List 

The program for the mid-winter meeting 
of the Health and Accident Underwriters Con- 
ference in Cincinnati, February 23-25. Two 
special sessions are included, one for the mutual 
members and one for the claim men. This 
latter session is to be addressed, among others, 
by C. O. Pauley, president of the International 
Claim Association. 

Some of the other well-known speakers in- 
clude William R. Sanders, president of the 
Conference; W. H. Howland, assistant United 
States manager of the General Accident Fire 
and Life Corporation; A. E. Forrest, vice- 
president of the North American Accident In- 
surance Company; A. P. Woodward, secretary 
of the Connecticut General Life, accident de- 
partment; Chauncey S. S. Miller of the North 
British and Mercantile Insurance Company, 
Ltd.; P. M. Estes, president of the Southern 
Insurers Conference, and Frank J. Haight, in- 
dependent actuary of Indianapolis. 

A complimentary dinner will be given 
Wednesday evening, February 23, by the con- 
vention and publicity committee of the Cin- 
cinnati Chamber of Commerce to all members, 
their wives and guests. The dinner will be 
held in the ballroom of the Hotel Gibson at 
7 o'clock. The Chamber of Commerce will 
have charge of the entertainment. On Thurs- 
day evening a dinner will be given to members 
by the Cincinnati casualty and life companies 
at the Business Mens Club. On Friday after- 
noon an auto ride has been arranged. 

The complete program is as follows: 


WEDNESDAY, 10:30 A. M. 

Called to Order—President William R. Sanders 
presiding. 

Report of Credential Committee, Geo. S. Galloway, 
chairman. 

Report of Executive Committee, Isaac Miller Hamil- 
ton, chairman. 

Report of Treasurer C. H. Brackett. 

Report of Manual Committee, C. H. Boyer, chair- 
man. 

Report 
chairman. 

Report 
chairman. 

Report of Entertainment 
Holmes, chairman. 

Report of Co-operation Committee, C. H. Boyer, 
chairman. 

“Evolution in Disability Insurance,’’ A. E. Forrest, 
vice-president, North American Accident Insurance 
Company, Chicago, Ill. 


of Grievance Committee, W. W. Powell, 


of Membership Committee, W. G. Alpaugh, 


Committee, Bayard P. 


2:16 P.M. 

3rown, First Vice-President and Chairman 
Mutual Section, Presiding 

How I Would Wipe Out the Plague of Business 
Depression, E. C. Bowlby, president, Fidelity, Health 
and Accident Company, Benton Harbor, Mich. 

Experience with Women Risks, G. A. Fairly, secre- 
tary, National Travelers Benefit Association, Des 
Moines, Ia. 

Do Agency Conventions Bring Sufficient Returns to 
the Company for the Money Expended? A. C. Mason, 


Ernest W. 


secretary, Vermont Accident Company, Rutland, Vt. 
What Constitutes Good Service by an Insurance 
Institution? Geo. R. Kendall, secretary, Washington 
Life and Accident Company, Chicago, III. 
Business Outlook for 1921, C: E. F. Peterson, 
agency manager, Progressive Assurance Company, 
Minneapolis, Minn. 


7 P.M. 
Complimentary dinner, ballroom, Hotel Gibson. 
THURSDAY, 9:30 A. M. 
Ernest W. Brown, First Vice-President and Chairman 
Mutual Section, Presiding 
Business meeting of Mutual Section for report of 
officers and committees. 


2:15 P. M. 

Some Observations on Insurance Taxation, P. M. 
Estes, president, Southern Insurers Conference, Nash- 
ville, Tenn. 

Advertising Psychology, Chauncey S. S. Miller, 
North British and Mercantile Insurance Company, 
New York, N. Y. 

Increasing the Agent’s Production, W. W. Powell, 
vice-president, Southern Surety Company, Des Moines, 
Ta: 

The Open Season for Insurance, W. E. Burton, 
secretary, Insurance Economics Society of America, 
Detroit, Mich. 

mF 
Complimentary dinner, Business Mens Club. 


FRIDAY, 10:30 A. M. 

A Few Remarks on Health Insurance, Dr. Walter 
Griess, F. A. C. S. Phar. D., Cincinnati, Ohio. 

Necessity for Adequate Health and Accident Sta- 
tistics, W. W. Dark, secretary, Business Mens Indem- 
nity Association, Indianapolis, Ind. 

Compilation of Health and Accident Statistics, Frank 
J. Haight, insurance actuary, Indianapolis, Ind. 


2:30 P. M. 

Frills and Claims, Arthur P. Woodward, secretary, 
accident department, Connecticut General Life Insur- 
ance Company, Hartford, Conn. 

From the Claim Man’s Viewpoint, J. H. Torrance, 
manager, claim department, Business Mens Assurance 
Company, Kansas City, Mo. 

Profits from Losses, C. E. Saunders, superintendent 
of claim department, Massachusetts Bonding and In- 
surance Company, Boston, Mass. 

Practical Co-operation, C. O. Pauley, president, In- 
ternational Claim Association, Chicago, III. 


10:30 A. M. 

Some Phases of Disability in Relation to Life In- 
surance, E. J. Wohlgemuth, president, National Under- 
writer Company, Cincinnati, Ohio. 

Concentrated Advertising, W. H. Howland, assistant 
United States manager, General Accident, Fire and 
Life Assurance Corporation, Philadelphia, Pa. 

Accident and Health Underwriting from the View- 
point of the Medical Examiner and Adjuster, Dr. C. 
H. Harbaugh, Philadelphia, Pa. 

The Economic Service of Health and Accident In- 
surance, Z. H. Austin, president, North American Life 
and Casualty Company, Minneapolis, Minn. 

Health Insurance, C. E. Heineman, superintendent, 
Occidental Life Insurance Company, Los Angeles, Cal. 


NATIONAL SURETY CONVENTION 
Western Agents to Meet in San Francisco 


E. A. St. John, vice-president and assistant 
to the president; R. A. Alguire, vice-president 
and superintendent of the burglary depart- 
ment, and John L. Mee, assistant secretary and 
superintendent of agents of the National Surety 
Company, are going to leave New York shortly 
for San Francisco, where the Western agents 
of the company will meet for the annual con- 
vention. 

President William B. Joyce will be present 
at the convention, as he is already in Cali- 
fornia spending his usual winter vacation there. 
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House-Cleaning Time Is 
Time for an 


OSTERMOOR 


See this Model 


in our Big . 
Showrooms _-~\jse: 










“Built— 
not stuffed’’ 








This tabel odes genuine 
If you want the best mattress made, though not the 
highest priced, come into our big showrooms and see 
this full-size Ostermoor. 6 ft. 3 in. long, 4 ft. 6 in. wide. 
Built—layer-wise, in the famous Ostermoor way— eight 
interlacing fibrous sheets of wonderful elasticity, hand 
laid and enclosed within a moisture-proof, dust-proof 
and vermin-proof tailor-made tick. Cannot bag, sag 
or lump. Never needs renovating. Lasts a lifetime. 


Mattresses, Cushions, Springs and 


Bedsteads—Priced Low _ 


Whatever your requirements in bedding may 
be, don’t buy elsewhere until you have visited our 
big, modern showrooms and have examined our en- 
tire Ostermoor line. Your visit will be decidedly 
worth while. Illustrated Descriptive Booklet 
free, also samples of ticking. 


OSTERMOOR & COMPANY 


114 Elizabeth St. (Near Grand St. 3rd Ave. “L” Station), New York 
Telephone No. 4 Spring 
Showrooms extend through the block to 132 Bowery, adjoining Bowery Savings Bank 
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BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By Forses LInpsAy 


This is a book designed to aid the agent in acquir- 
ing-the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.50@ per copy. 
THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 7” 
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** Life Insurance and 


—How To Sell It’ 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 
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A NEW BOOK BY 
WILLIAM ALEXANDER 


THE PROSPEROUS AGENT 


Characteristics uf the successful life insurance 


solicitor | 
Per copy, card board, $1.00 Red cloth, $1.50 


(In Press) 





OTHER BOOKS BY 
WILLIAM ALEXANDER 


EDUCATIONAL SERIES 
1. What Life Insurance Is and What It 


Does 
Text book, or primer, dealing with the fundamental 
principles on which all sound life insurance rests. 
Price $1.50 
2. How to Sell Insurance 


Primarily for the guidance of inexperienced agents. 
Price $2.00 


3. The Art of Insurance Salesmanship* 


A series of practical hints on canvassing, to stimulate 
the thought of both experienced and inexperienced 
agents. 


*The third volume of this series will be published on or 
about January 1, 1922. 
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Miscellaneous Insurance 








N. Y¥. COMPENSATION BILLS 


New York Legislators Are Kept Busy 
at Albany 








ASSEMBLYMAN BRADY RECALLS 
MEASURE 





Treatment of Employees and Fixing Annual 
Commissions Provided in New Bill 

As usual, bills proposing amendments to the 
workmen’s compensation law are in consider- 
able evidence at Albany this winter. As a re- 
sult, the committees on labor and industry of 
the two houses, to which such measures are 
referred, are being. confronted with some 
rather difficult legal problems to solve. 

Assemblyman Brady has had recalled from 
committee and amended in various details his 
bill amending the workmen’s compensation 
law, sections 25 and 77. As introduced, it pro- 
vided that compensation shall be. paid bi- 
weekly in place of wages and directly to the 
person entitled thereto, without waiting for 
an award by the State Industrial Commission, 
except when the right to compensation is con- 
troverted by an employer.’ 

A bill has been introduced by Senator Bur- 
lingame and Assemblyman Jenks in their re- 
spective houses amending the workmen’s com- 
pensation law in relation to the treatment of 
injured employees at the expense of the em- 
ployees, and providing that minimum fees for 
surgical and medical attendance, etc., shall be 
fixed annually by a commission. 

Senator Downing has offered a bill amend- 
ing section 27 and subdivision 3 of section 50 
of the workmen’s compensation law, providing 
for deposits of awards to be paid in the future 
and for maintenance of *reserves to assure 
payment of claims. j 

Senator Towner and Assemblyman Gardner 
have introduced in their respective houses a bill 
amending section 34 of the insurance law rela- 
tive to deductions from premiums upon which 
a tax is payable by a foreign corporation or 
foreign insurer. 

Assemblyman Gempler has offered the bill 
of last session repealing sections I0I-a, I01-b, 
IoI-c and 101-d of the insurance law in rela- 
tion to group life insurance. 

A bill has been introduced in their respective 
legislative branches by Senator Towner and 
Assemblyman Gardner permitting the Indepen- 
dence Insurance Company to apply to the State 
Tax Commission for revision and readjustment 
of taxes laid against it under section 187 of the 
tax law. 


Heads Massachusetts Plate Glass Company 

At the annual meeting of the Massachusetts 
Plate Glass Insurance Company Charles D. B. 
Fisk was elected to fill the presidency, caused 
by the death of David N. J. Hyams. George 
W. Hinkley, president of the Citizens’ Mutual, 
was elected a vice-president. 





—On another page of THE SpEcTATOR a young man 


of considerable experience as a life general agent 
Tecords himself as desirous of making a change. 














ON THE PERSONAL SIDE 














William R. Baker, assistant superintendent 
of the Kansas Insurance Department, and W. 
J. Bryden, actuary, have resigned. 


Arthur S. Baty has resigned as Chicago 
manager of Joseph Froggatt & Co., insurance 
accountants. He will go in the office of Fred 
S. James & Co. 


George W. Tilley of Waco, Tex., has been 
sworn in as a member of the State Fire Insur- 
ance Commission. He succeeds A. P. Wool- 
ridge of Austin as Fire Marshal. 


Burdette C. Maercklein, of the publicity de- 
partment, has been appointed editor of the 
Aetna-izer, the monthly publication issued 
by the Aetna companies in the interests of its 
agency force. 

P. Hurwitz has been appointed agency man- 
ager of the West Coast Life Insurance Com- 
pany of San Francisco in charge of the or- 
ganization and development of the company’s 
bay district. 


Stanley F. Withe, manager of the advertis- 
ing service department of the Aetna, has been 
advanced to the position of assistant director 
of the department of publicity of the affiliated 
Aetna companies. 


Fred E. Steele, general agent for the Spring- 
field Fire & Marine, of Springfield, Mass., vis- 
ited New York last week. Mr. Steele pays 
particular attention to Southern business, and 
is thoroughly posted upon conditions in that 
section. 


Chas. W. Helser, vice-president of the West 
Coast Life Insurance Company of San Fran- 
cisco, recently returned from a _ three-weeks’ 
trip which included stop-overs and agency 
meetings at Salt Lake City, Denver, Dallas, 
San Antonio, El Paso and Los Angeles. 


M. J. Cleary, vice-president of the North- 
western Mutual Life, has opened a course in 
insurance at Marquette University, Milwaukee. 
The opening address was on the history of life 
insurance. The course is under the direction 
of Clifford J. McMillen, general agent of the 
Northwestern Mutual Life. 


George C. Bowers, formerly connected with 
The Spectator Company as a statistician, and 
now with Joseph Froggatt & Co., has been ap- 
pointed supervising accountant in the New 
York office of that company for New York 
City business. Mr. Bowers is competent and 
progressive, and fully merits the advancement. 


K. Dettmer, of Copenhagen, who is identified 
with the insurance brokerage firm of E. Duvier 
& Co., Ltd., paid a visit to New York last 
week, and will sail for Europe on Saturday on 
the “Lapland.” Mr. Dettmer is not only an 
expert on domestic insurance matters, but is 
exceptionally well informed upon international 
financial, insurance and other affairs. 


Frederick Williams, of Toronto, manager 
for Canada of the Motor Union Insurance 
Company, Ltd., of London, was noted in New 
York last week, having recently returned from 
England. Mr. Williams believes in quality, 
rather than mere quantity, of business, and is 
conducting the operations of the Motor Union 
in Canada along conservative lines. 


James W. Edgerton, head of the Life Under- 
writers Association of Trenton, N. J., has been 
appointed chairman of the committee to repre- 
sent Trenton at the sales congress to be held 
under the auspices of the National Under- 
writers Association at Philadelphia, March 11. 
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The other members of the committee are Wal- 
ter F. Long, J. C. C. Patterson, E. F. von 
Starck and H. N. McAfee. 


INSURANCE MAN FOR CABINET 
Reported President = Elect’s Choice for 
Secretary of Treasury 

George W. Mellon, who is reported as 
President-elect Harding’s choice as Secretary 
of the Treasury, besides being one of the coun- 
try’s leading bankers, is president and director 
of the Union Insurance Company of Pitts- 
burgh, Pa.; vice-president National Union 
Fire Insurance Company, Pittsburgh, Pa.; a 
director of the Union Fidelity Title Insurance 
Company of Pittsburgh, Pa., and a trustee of 
the American Surety Company of New York. 


Lion Bonding Elects Directors 

At the annual meeting of the stockholders 
of the Lion Bonding and Surety Company of 
Omaha the following were elected directors: 
E. R. Gurney, E. P. McDonald and H. C. Legh 
of Omaha; Fred Volpp, Scribner, Neb.; P. H. 
Kohl and U. S. Conn, Wayne, Neb.; A. G. 
Schroeder, Columbus, Neb.; C. E. Nugis, 
Nickerson, Neb.; and F. B. Knapp, Fremont, 
Neb. 

The following were chosen members of the 
Advisory Board: Edgar Howard, Columbus; 
Sylvester Snover, Fremont; Daniel Sanley, 
David City; Herman Hesselbrook, Scribner ; 
W. L. Redwood, Falls City; John Tully, Crete; 
W. F. Lueninghoener, Randolph; H. A. Pay- 
zant, Schuyler, and S. S. Sidner, Fremont. 

R. E. Gurney was re-elected president. 


A. H. Murphy Elected New Orient Secretary 

Alfred H. Murphy, for the last four years 
assistant secretary with the Orient, was elected 
secretary of the company at the annual meeting 
last week. He succeeds Henry W. Gray, Jr., 
vice-president of the company, who has also 
been secretary, but has now resigned. 

Although Mr. Murphy has been with the 
Orient only eight years he has been engaged 
in insurance for twenty-seven years, working 
for the greater part of the time as a special 
agent and adjuster. In the latter capacity he 
was particularly active in San Francisco, im- 
mediately after the earthquake in 1906, his 
work in that connection bringing him wide 
recognition in insurance circles. 

Other officers re-elected by the Orient at the 
meeting in Hartford last week are President 
Archibald C. McIlwaine, Jr., and assistant 
secretaries J. B. Fothergill, C. F. Scholl and 
L. B. Humphrey. Directors were also re- 
elected. 





City Insurance Election 

At the annual meeting of the City Insurance 
Company of Sunbury, Pa., Fred M. Machmer ; 
was elected president to succeed Amos Bloom. 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 




















ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


. OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
; $1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
| CONDITION ON DECEMBER 31, 1919: 


NS EP eT te $20,700,133.74 
REE OCTET OTT SOT EET 18,650,203.62 
Canital and Surplus... ............ 2,049,930.12 
Insurance in Force................. 176,501,808.00 
Payments to Policyholders. ......... 1,851,338.97 


Total Payments to Policyholders 
since Organization............ 23,840,173.80 


JOHN G. WALKER, President 





The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N.Y. 
Metropolitan Offices: 90 and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


., See 
LIABILITIES..... Sane elk Wasa aes cea Tes 19,132;734.64 
a a cs ae Ra tir has sla 2,000,000.00 
SURPLUS OVER ALL LIABILITIES...... 35337,269.13 


LOSSES PAID TO DECEMBER 31, 1920... 78,551,312.58 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 











Out Where the W est Begins 





We operate in 25 States, em- 
bracing the richest territory 
in the Nation 


We Are Expanding 
Rapidly 


Business in Force, nearly 


$78,000,000.00 





THE 
Bankers Reserve 
Life Company 
Assets Nearly 


$10,500,000.00 


The Ambitious Man Who is in Quest of a Good 
Location Where he can Build up a Profitable 
Permanent business should ask us about the 
openings we now have at our disposal. 


1920 Was the Biggest Year in Our Com- 
pany History 








If interested, please address 


TheBankersReserve Life Company 


R. L. Robison, President 
W. G. Preston, Vice-Pres. J. R. Farney, Vice-Pres. 
R. C. Wagner, See-Treas. 


Home Office: Omaha, Nebraska 
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